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1. IInanupyemble pe3yabTaThbl 00y4eHHs N0 JUCHUILIIHHE, COOTHECEHHbIE ¢ YCTAHOBJIEHHBIMHU
B OIIOII BO vHanKkaTopaMu J0CTHKEHUH KOMIIeTeHIU

1.1. [TepeyeHb KoMIeTEeHIHI, POPMHUPYEMBIX THCHUTIHHOMN

Koa 1 HauMeHOBaHHE KOMIIETEHIINH Kon u HauMeHOBaHME WHAMKATOpA
noctkenns: komnerenuuu (MK)

YHnBepcaanaﬂ KOMIIETCHIUA

YK-4.  Coocoben  ocymectBisith  JenoBYrO/1-3yx.4 OcymiecTBisier JICIIOBYIO
KOMMYHHKAIIMIO B YCTHOM W MHCbMEHHOHN (hOpMax[KOMMYHUKALUIO B (popMare KOPPECIOHICHIINH
Ha roCy1apCTBEHHOM SA3BIKE PoccniickoiiHa ~ MHOCTPaHHOM A3BIKE C  Yy4eTOM
Denepanny © THOCTPAHHOM(BIX ) sSI3bIKE(aX) 0COOEHHOCTEH  CTHJIMCTUKH  O(UIIMAIbHBIX|
nuceM

1.2. [lepevyenn NIaHUPYEMBbI3 Pe3yJbTATOB 00yUeHUsI 10 YUeOHOH TUCIUIIMHE

HNuaukatopsl
JOCTHKEHUU [Tmanupyemble pe3yabTaTbl 00ydeHUs
KOMIIETCHIIUHU
YuuBepcanbHasa komnereHuus YK-4. CrocoOeH ocCyIIeCTBIATh [J€IOBYH0 KOMMYHHUKAalLUIO B
YVCTHOH UM TNHCbMEHHOM ¢opMax Ha rocynapcTBeHHOM s3bike Poccuiickoit ®enepanuu U
MHOCTPAaHHOM(BIX) sI3bIKE(ax)
N J1-3yk-4 OcyiecTBisieT 3HATD!

NIEJIOBYIO - 0COOCHHOCTH JICIIOBOW KOMMYHHKAIIHIO B (hopMaTe KOPPECIOHICHIINH Ha|
KOMMYHHKAIIHIO B MHOCTPAHHOM SI3BIKE;
dbopmare - HOpPMBl M IpaBWJIa IOCTPOCHUS JEJIOBBIX HUCHbMEHHBIX TEKCTOB HA

KOPPECIIOHICHLIMA HA  [MHOCTPAHHOM SI3BbIKE
MHOCTPAHHOM SI3BIKE C  [YMeETh:

Y4ETOM OCOOEHHOCTEH |- OCYLIECTBIATh JICJIOBYH0 KOMMYHHKAI[MIO B MHCHBMEHHOH Qopme Ha

CTUITUCTUKH VHOCTPAHHOM SI3BIKE;

Oo(hHUIMATBHBIX IUCEM |- HCIOJIb30BaTh MHOCTPAHHBIN S3bIK B MPO(ECCHOHATIBHON AEATEIbHOCTH]
JUTS1 OCYIIECTBIIEHUS €JIOBOM NEPENMUCKU U MIEKTPOHHBIX KOMMYHHMKAIIAHN.
Biagern.

- HaBBIKAMHM JICJIOBOM KOMMYHHMKAllUM B MHCbMEHHOW ¢dopme HA
MHOCTPAHHOM SI3BIKE;
- HaBbIKAMU COCTaBJIICHUS W TME€PEBOJA JIEJIOBOM JOKYMEHTAIlMU Ha|
MHOCTPAHHOM SI3BbIKE.

2. lenu 1 3aga4n y4eOHOM JUCHUILINHBI, MeCTO ANCUHMILIMHBI B cTpyKkType OIIOII BO

Hucuunnuna «PedepupoBaHie W aHHOTUPOBAHUE HAYYHBIX TEKCTOB HAa HMHOCTPAHHOM
A3BIKE» OTHOCUTCS K JAMCLUMIIMHAM 4YacTH, (HOpMHpyeMOW ydacTHHUKaMU OOpa30oBaTeNIbHBIX
OTHOILIECHUH U SIBISICTCS TUCIUIUTMHON 110 BHIOODY.

Heasn: dopmupoBaHue yHUBepcalbHOW KomreTeHIHH «CrnocoOeH OCYIIEeCTBIATh JAEI0BYIO
KOMMYHMKAIIMI0O B YCTHOM M NHChbMEHHOM (Qopmax Ha TOCyIapCTBEHHOM si3bike Poccuiickoii
denepanii 1 UHOCTPAHHOM(BIX) sI3bIKE(aX)», TEOPETUYECKUX 3HAHUM U MPAKTUYECKHX HaBBIKOB,
OBJIAJICHHE PAKTUYECKUMH HAaBBIKAMM JUISl OCYIIECTBJICHUS JI€JI0BOM KOMMYHUKAIIMU B YCTHOU U
MUCHMEHHON (hopMe Ha MHOCTPAHHOM SI3bIKE, TPU OOIIEHUH C 3apyOeKHBIMU TTApTHEPAMH, a TaKKe
JUIs JaJIbHENIero camooOpa3oBaHusl.

3agauu:

- CoBepIICHCTBOBAaHHE MHOSI3BIYHBIX PEUEBBIX YMEHHMH MUCBMEHHOIO JEJI0OBOrO OOLICHHMS,
TaKMX KakK YTEHUE aJalTUPOBAHHOW U HECIOKHOW OPUTMHAIBHOM JOKYMEHTAllMM, YMEHHE
IIPUHUMATh y4acTHE B MMCbMEHHON NPO(eCcCHOHANBHON KOMMYHUKAIUH;

- CoOBepIIECHCTBOBAaHNUE HAaBBIKOB NHCHMEHHOM KOMMYHMKAIMU, COCTaBJIECHMS M IEpeBoJa
JICJIOBOM JOKYMEHTAllUU HA HHOCTPAHHOM SI3BIKE.



3. O0beM y4eOHO#H TUCHUIIMHBI B 32a4€THBIX eIUHUIIAX ¢ YKA3aHHEM KOJIHYeCcTBa
aKaJeMH4YeCKHX YaCOB, BbI/IeJICHHbIX HA KOHTAKTHYIO padoTy 00y4alommxcs ¢
npenojaasaresieM (Mo BUAaM y4eOHbIX 3aHATHII) U HA CAMOCTOSITEJIbLHYIO padoTy

o0yuyarmuxcsi

3.1 Ounas ¢popma o0yueHust

Bun yaeOHoO# paboThI 4 cemecTp
OO611ast TpyA0€MKOCTh IUCHUIUIMHBI, 3a4€THBIX €IMHHUIL 3
4acoB 108
AynuTopHasi (KOHTaKTHasi) pa6oTa, 4acoB 48
B T.4. 3aHATHUSA JICKIIMOHHOTO THIIA
3aHSTHS CEMUHAPCKOr0 THUIA 48
CamocrosiTesibHas padoTa 00y4alIuxcs, YacoB 33
KounrtpoJsb 27
Bun npomexxyTouHoOI aTTecTanuu JK3aMeH
3.2 OuHo-3204Has (hpopMa 00yUYeHHS
Bun yuebnoit paboTbl 4 cemecTp
OO6m1ast Tpy0EMKOCTh TUCIMIUIUHBI, 32a4ETHBIX €AMHUIL 3
4acoB 108
AyauTtopHas (KOHTaKTHasi) pa6oTa, 4acoB 20
B T.Y. 3aHATHUS JIEKLIMOHHOT'O TUMA
3aHATUSL CEMUHAPCKOrO THUIIA 20
CamocTosiTe/IbHAs1 paG0oTa 00y4aAKOIIMXCS, YACOB 61
KonTtpoJs 27
By npomeKyTo4HON aTTecTaluy DK3aMeH
3.3 3aouHas ¢opma o0ydeHust
Bun yae6HO# paboTh 4 cemectp
OO6m1ast TpyI0€MKOCTh TUCIMIUIUHBI, 32a4ETHBIX €AMHUI] 3
4acoB 108
AyautopHasi (KOHTaKTHas1) padora, 4acoB 6
B T.Y. 3aHATHUS JIEKLIMOHHOTO TUMA
3aHSATHUS] CEMUHAPCKOTO TUTIA 6
CamocrosiTesibHas padoTa 00y4alOIIMXCs, YACOB 93
KonTtpoJsb 9
By npomeKyTo4HON aTTecTaluu JK3aMeH




4. Conep:kanue TUCHUIVIMHBI, CTPYKTYPHMPOBAHHOE 10 TeMaM (pa3jiesiaM) ¢ yKa3aHHeM
OTBEJEHHOI0 HA HUX KOJMYeCTBA aKaJeMUYeCKNX YACOB U BHA0B Y4eOHbIX 3aHATHI.

4.1 llepeueHb pa3aeioB JUCHUIJIMHBI ¢ YKA3aHUEM TPYA0€MKOCTH Ay IUTOPHOI
(KOHTAKTHOM) M CAMOCTOSATEJILHOM PA00ThI, BU0B KOHTPOJIEH U NepPeYHsi KOMIIeTeH i
Aurmmiicknii/ Hemenkuii ;361

Ounas popma o0yueHust
4 cemecTp

TpynoeMKoCTbh, 4aCOB [Tepeuenn
Haumenosa
B TOM YHCJIE e KOMITETCHIT!
HaunmeHoBaHMe pa3/ienoB U TEM | BCET | ayAUTOPHOM . i
.\ | CAMOCTOSITEILHOM |OLIEHOYHOT'O
0 |(KOHTaKTHOIN)
paboThI CpelcTBa
paboThl
Pa3neu 1 /lesioBoe oomenne B | 81 48 33 Kontponero| W/I-3yi-4
npodeccuoHaIbLHOM chepe € 3a/1aHue,
Tema 1 OCHOBHBIE IPUHIMITBI K 40 24 16 KOHTPOJIbHA
MPUEMBbI aHAJIN3a UHOS3BIYHBIX s pabota
po(ecCHOHATIBHBIX TEKCTOB
Tema 2. OcHoBbl pepepupoBanus n 41 24 17
AHHOTUPOBAHUSA TEKCTOB
po(hecCHOHAThHON TEMaTHKN
KonTtposnb 27
HUToro nmo gucuuiinue 108 48 33 N/1-3yk-4
Axrmuiickuii/Hemenkuil 1361k
OuHo-3204Has popma o0yueHunst
4 cemecTp
TpynoeMKoCTb, 4acoB [Iepeuenn
Py ’ Haumenona P
B TOM YHCJIE e KOMITETCHITH
HanmeHoBaHMe pa3/ienoB U TEM | BCET | ayAUTOPHON . 17§
.\ | CAMOCTOSITEIbHOM |OLIEHOYHOI'0
0 |(KOHTaKTHOW)
paboTsl cpencTBa
paboThl
Paznen 1 /lenoBoe o6menne B | 81 20 61 Kontponsro| W/I-3yxk-4
npodeccuoHaIbLHOM cepe € 3aJ]aHue,
Tema 1 OcHOBHBIE TPUHLIUIIBI U 40 10 30 KOHTpOJIbHA
MIPUEMBbI aHATIN3a UHOS3BIYHBIX s paboTa
HpO(l)CCCI/IOHaJ'IBHBIX TCKCTOB
Tema 2. OcHoBhl pedepupoBanmst u| 41 10 31
AHHOTUPOBAHUA TCKCTOB
po(hecCHOHATBbHON TeMaTHKU
KonTpoms 27
HToro mo qucuuiinme 108 20 61 NT-3yk.4
Anrmmiicknii/Hemenkuii 361K
3aounas popma o0yueHust
4 cemecTp
TpynoeMKoOCTb, 4aCOB Ilepeuens
Py - Hauvenosa | ¥
B TOM YHUCJIC e KOMIIETEHIT!
HanmenoBanue pa3feiioB ¥ TEM [BCET (ayTUTOPHOM N i
.\ |CAMOCTOATEILHOM |OLIEHOYHOT O
o (KOHTaKTHOM)
paboThI cpelcTBa
paboTHI
Pa3nen 1 [lesoBoe odomenune B |99 |6 93 KontpomnbHo (U 1-3yk.-4
npogeccHOHANBHOM cepe € 3a/1aHue,
Tema 1 OcHoBHBIE puHIMNBI B |49 |3 46 KOHTpOJIbHA
IIPUEMBI aHaJIN3a NWHOA3BIYHBIX




podecCHOHANBHBIX TEKCTOB s paboTa

Tema 2. OcuoBrl pepepupoBanus u50 |3 47
AHHOTHPOBAHUS TEKCTOB
po(heCcCHOHATIBHON TeMaTUKU

Kontposnb 9

HUToro mo qucuuiinue 108 |6 93 N1-3yx-4

4.2 ConepxxaHue JMCUMILIMHBI MO0 Pa3jiejiaM U TeMam

Awnenuvickun/ Hemeyxuil 361K
Paznea 1. [lesioBoe o0nenue B npogeccuoHanbHoii cepe
Ileab — GpopmupoBanre CIOCOOHOCTH K KOMMYHUKAIIUY B YCTHOW M MUCHbMEHHOHN (hopMax Ha
PYCCKOM U  aHTJIMMCKOM S3bIKax [JIsl PEIICHUsS 3ajad MEXJIMYHOCTHOTO M MEXKYJIbTYPHOTO
B3aNMMO/ICHCTBHS.
3agaum — U3y4eHHsT MHOCTPAHHOTO S3bIKa OMPEEIAIOTCS B IEPBYIO OdYepeb KOMMYHUKATUBHBIMU
U ITO3HABATCIbHBIMU HOTpC6HOCT5[MI/I CIICIINAJINCTOB COOTBCTCTB}/IOHICFO HpO(l)I/IJ]SI:
1. OBJIAACTH OJHUM U3 I/IHOCTpaHHBIX S3BIKOB Ha ypOBHC HC HUXKC pa3FOBOpHOFO;
2. OCBOUTH HABBIKU UCITOJIB30BAHUA COBpCMeHHBIX TCXHUYCCKUX CpeI[CTB nu I/IH(I)OpMaHI/IOHHI)IX
TCXHOHOFI/II\/'I JJISA pCIHCHI/Iﬂ AHAJIMTUYCCKUX 3a/1a4.

IlepeyeHb y4eOHBIX 3JIEMEHTOB pa3jiesa:
Tema 1. «OCHOBHBIE IPUHUIMIIBI U TPUEMbI AHAIN32 HHOA3BIYHBIX MPO(eCCHOHATBLHBIX
TEKCTOBY.

WndopmanmonHuas smoxa n MHGOPMALMOHHAS KyJIbTypa COBPEeMEHHOro crenuanucta. IloHsTue
00 nHpopMmarmonHoM obmecTse. [IpoOiieMsl 1 BEI30BBI HH(GOPMAITMOHHOM SMTOXHU B aCTHEKTe III00aTu3aIim.
Tekcr kak Hocurenb uHGopManmu.  COBpEeMEHHBIE TEXHMYECKHE CpEeICcTBa W HMH(GOpPMalUOHHBIC
TEXHOJIOTMH, HEOOXOAUMBIEC AJISI PELICHUS aHAIUTHYECKUX 3a7ad Ipu padoTe ¢ MHOS3BIYHBIMU TEKCTaMHU
npod)eCCUOHANBHOW TEMAaTHUKHU: JJICKTPOHHBIE CJIOBapH, Oa3bl NAHHBIX, HOMUCKOBBIE CHUCTEMBI, CHCTEMBI
YCTHOTO M MMMCbMEHHOTO MallIMHHOTO TepeBona. Mctopus MammaHOro nepesosa ot 40x rr. 20 B 10 Hammx
nHeu. [TpuHUuUIbl JeWCTBUS COBPEMEHHBIX CUCTEM MAIIMHHOTO NEpeBoja. Bo3MOKHOCTH, JOCTOMHCTBA U
HEIOCTATKU COBPEMEHHBIX CUCTEM MALIMHHOTO IIEPEBOAA.

Tema 2. «OcHOBBI pepepupoBaHUsi U AHHOTHPOBAHUSA TEKCTOB NMPodecCHOHATbHOM
TeMaTHKN».

PedepupoBanne Kak pa3sHOBHIHOCTH Kommpeccuu Tekcra. Buapl pedeparos. Ctpykrypa pedepara.
TpeboBanus k pedpepary. Knmie n yctoiiunBeie BeIpaskeHHs, HCTIONb3yeMble B pedepaTtax. PedepupoBanue
WHOSI3BIYHBIX TEKCTOB MPo(hecCHOHaNbHOM TeMaTuku. PedepaTHBHEI MepeBo/.

AHHOTHpOBaHHE KaK Pa3HOBHUIHOCTh KOMIIpeccHH TekcTa. Buapl anHoTtarnuii. CTpykTypa aHHOTAIWH.
TpeboBanus k anHoTauu. Kimme u  ycrodduBble BBIPAKEHHS, HCIIONb3yEMbIE B aHHOTAIMSX.
AHHOTHPOBaHNE HHOSA3BIYHBIX TEKCTOB MPO(ecCHOHANbHOI TeMaTHKu. [lepeBo/1 aHHOTaIHH.

4.3 TemaTn4yeckuii NJIaH 10 04HOM opMe 00ydeHH S
Anenunickuu asvix / Hemeyxul si3vix

Paznen 1 /leqioBoe o0menne B npogeccHOHAIBHOM chepe

KonraktHas pa60Ta 06yqa101111/1xc51 C MpeIriogaBaTciicM (BaHﬂTI/I}I CCMHUHApPCKOI'0 TUIIa — CCMUHAPBLI,
IMPAKTUYCCKUE 3aHATUS, IPAKTUKYMEI, na60paTopHLIe pa6OTBI, KOJUIOKBUYMBI U UHBIC
AHaJIOTMYHBIC 3aH$ITI/ISI)

Tema dopMma u MeTox1 TpynoemMKkocTs,
IIPOBEJCHUS 3aHATUI qac

Tema 1. «OCHOBHBIEC PUHIUIIBI U TTPUEMBI [IpakTrueckoe 3aHsTHE 19

aHaJIN3a MHOS3BIYHBIX MTPOPECCHOHATBHBIX

TEKCTOBY.

Tema 1. «OCHOBHBIE IPUHLIUIIBI U TPUEMBI ['pynmoBas auckyccus™ S)

aHaJIM3a UHOS3bIYHBIX MPO(ECCHOHATBHBIX

TEKCTOBY.

Tewma 2. «OcHOBBI pedheprupoBaHuUs U [IpakTraeckoe 3aHsTHE 19




AHHOTHPOBAHUS TEKCTOB MPO(ECCHOHATBHOM
TEMATHUKN.
Tema 2. «OcHOBBI pedheprupoBaHus U Kpyrasrii cron * 5
AHHOTHUPOBAHUS TEKCTOB MPOPECCHOHATHHON
TEMaTUKH.

- yueOHbIC 3aHATHUS, 00CCIIEUMBAIOIINE PA3BUTHE Y 00YUYaAIOMINXCSl HABBIKOB KOMaH/IHOM paboTHI,
MEXJIMYHOCTHOM KOMMYHHMKAIlMU, MPUHATHS pelleHui, Juaepckux kadects B 1 pasmene — 10
4acoB.

CamocrosTenbHas pabora

HaumenoBanue
TpynoeMKoCTb,
Tema OLICHOYHOTI'O
4acoB
cpeAcTBa
Tema 1. «OcHOBHbBIE IPUHLIUIIBI ¥ IPUEMBI AHATIN3A 16
MHOS3BIYHBIX MPO(ECCUOHANBHBIX TEKCTOB. KontponbHoe
3a71aHue,
Tema 2. «OcHOBBI pedepupoBaHus U aHHOTUPOBAHUS 17 KOHTPOJIbHAs
TEKCTOB MPO(PECCHOHATTBHON TEMaTHKI. pabota

4.3 TemaTu4yecKHii IJIaH N0 0YHO-32049HOI (popme 00yUeHUsI
Anenutickuti a3vix / Hemeykuii a3v1K

Paznea 1. [lesioBoe o01enue B npogeccuonanbHoii cepe

KonrtakTHas paboTta 00ydarouuxcs ¢ mpernojiaBaTesieM (3aHATHS CEMUHAPCKOT0 TUIIA — CEMUHApBI,
MIPAKTUYECKHE 3aHATH, IPAKTUKYMBI, Ja0OpaTOpHbIE pabOThI, KOJJIOKBUYMBI U UHbIE
aHAJIOTUYHBIE 3aHATHUS)

Tema dopMa u MeTox TpynoemMKkocTs,
IIPOBEJCHUS 3aHATUI qac

Tema 1. «OcHOBHBIE IPUHILIUIIBI U TPUEMBI [IpakTrueckoe 3aHsTHE 8

aHaJIN3a MHOS3BIYHBIX MPOPECCHOHATBHBIX

TEKCTOBY.

Tema 1. «OCHOBHBIE IPUHLIUIIBI U TPUEMBI I'pynnoBas auckyccus™ 2

aHaJIM3a UHOS3bIYHBIX MPO(ECCHOHATIBHBIX

TEKCTOBY.

Tema 2. «OcHOBBI pepepupoBanus u [IpakTrueckoe 3ansTHE 8

aHHOTHPOBAHUS TEKCTOB MPO(PECCHOHATBHOM

TEMaTUKN».

Tema 2. «OcHOBBI pedepupoBaHus U Kpyrmneii cton * 2

AHHOTUPOBAHMS TEKCTOB MPO(EeCCHOHATTLHON

TEMATHUKN.

- yueOHbIe 3aHTHSI, 00ECIIeUNBaIOILUE Pa3BUTHE Y 00YUAIOIINXCSl HABBIKOB KOMaHHOW padoThI,
MEXJIMYHOCTHOW KOMMYHHKAIMU, PUHATHS PELICHUH, TUAePCKUX KauecTB B 1 paznene — 4 yaca.

CaMocTrosTenbHas pa60Ta

HanmenoBanue
TpynoemMkocTs,
Tema OLIEHOYHOTI'O
4acoB
CpeacTBa
Tema 1. «OCHOBHBIE IPUHLUIIBI ¥ IPUEMBI AHATIN3a 30
MHOSA3BIYHBIX MPO(ECCUOHANBHBIX TEKCTOB. KonTponbHoe
3a/1aHue,
Tema 2. «OcHOBBI pedheprupoBaHUS 1 AaHHOTUPOBAHMS 31 KOHTPOJIbHAS
TEKCTOB PO ECCUOHATBHON TEMaTUKH. pabota




4.5 TemaTu4yecKuii MJIaH M0 3204HOI (popme 00yUeHUsI

Anenutickuu azvix / Hemeyxul a3v1k

Pazgea 1. [lesioBoe o0uenue B npodeccuoHanbHoii cepe
KonTakTHas paboTa 00y4arImuxcs ¢ MpernojaBaTesieM (3aHsATUsI CEMHHAPCKOTO THUITA — CEMHHAPBI,
MIPAKTUYECKHE 3aHITHSL, TPAKTUKYMBbI, JAOOpaTOpHbIE pabOThI, KOJUIOKBUYMbI U HUHBIE
AQHAJIOTUYHBIC 3aHATHUS)

Tema dopma U METOJ] TPOBEICHUS TpynoeMKoCTb,
3aHATHI yac

Tema 1. «OcHOBHBIC IPUHIUIIBI U PUEMBI
aHaJIM3a MHOS3BIYHBIX MTPOPECCHOHATBHBIX
TEKCTOBY. [IpakTudeckoe 3aHATHE
Tema 1. «OcHOBHBIE IPUHLIUIIBI U TPUEMBI 3
aHaJIM3a UHOS3bIYHBIX MPO(EeCCHOHATBHBIX
TEKCTOBY.

Tema 2. «OcHoBBI pepepupoBanus u

AHHOTHUPOBAHUS TEKCTOB

PO eCCUOHAITBHON TEMAaTUKI. « 3
['pynmoBas auckyccus

Tema 2. «OcHOBBI pedepupoBaHUs U

AHHOTHUPOBAHUS TCKCTOB

podecCHOHATLHON TEMaTUKH).
*- - yueOHbIC 3aHATHS, 00CCIICYHBAIOIIIE PAa3BUTHE y 00YUYAIOIIUXCSI HABBIKOB KOMaHTHOU
paboThI, MEKITMYHOCTHOW KOMMYHHKAIIMH, TIPUHATHS PELIICHUH, TUACPCKUX Ka4eCTB BO 2 pasjeiie
— 3 yaca.

CaMocTrosTenbHas pa60Ta

HanmenoBanue
TpynoemMkocTs,
Tema OILICHOYHOI'0
4acoB
CpeacTBa
Tema 1. «OcHOBHBIE IPUHIUIIBI M TPUEMBI aHATTU3A 46 KonTponsHoe
WHOSI3BIYHBIX MPO(ECCHOHANTBHBIX TEKCTOBY. 3a/1aHue,
KOHTPOJTbHAS
Tema 2. «OcHOBBI pedepupoBaHus U AaHHOTHPOBAHUS 47 pabora
TEKCTOB MPO(PECCHOHATTLHON TEMaTHKI.

5. MeToauyeckne yKazanus 1Js 00y4YAHOIIUXCS 10 OCBOCHHIO JUCIUIJIMHBI

OCHOBHBIMHM BHJIaMH YYEOHBIX 3aHATHH 1Mo auciuruinHe «PedepupoBaHre M aHHOTHpPOBaHUE
HAYYHBIX TEKCTOB HAa MHOCTPAHHOM SI3bIKE» U OPraHM3alMOHHBIMU (popMamu 0OyueHHS SIBISIOTCS: JIEKIUS,
3aHATHS CEMHHAPCKOTO TUIIA, KOHCYJIbTALU, CAMOCTOSTEIbHAs paboTa 00ydaromerocs.

Jlexiusi sABASIETCS OMHUM M3 BAXKHEHIIMX BUAOB YYE€OHBIX 3aHATHH W COCTaBISET OCHOBY
TEOPETUYECKON MOArOTOBKM oOydarommxca. Ee menp - gath CHCTEMaTH3WpOBaHHBIE OCHOBBI Hay4YHBIX
3HAaHUH 10 y4yeOHOU AuCHMIUIMHE (MOIYJIIO), aKLIEHTHPOBAaB BHUMAaHUE HA HanOoJiee CIOXKHBIX M y3JIOBBIX
BOIIPOCAX TeMbI. JIeKIMs JOJDKHA CTUMYJIMPOBATh AKTUBHYHO IO3HABATENIBHYIO ACSTEIBHOCTh CTYACHTOB,
CIocOOCTBOBAaTh (hOPMHUPOBAHHMIO UX TBOPUYECKOTO MBINUICHUS. J[JIs1 YTEHUS] OTJENbHBIX JIGKIUH MOTYT
MpUralaThcs BeAyIHe YUYEHble M3 APYTruX 00pa3oBaTeNbHBIX, HAYYHBIX YUYPEKICHHUH, CHELUAINCTHI U3
YUPEKIACHUI.

3aHATHS CEMHHAPCKOrO THIIA — BHJ] YYeOHOrO 3aHATHS, HAa KOTOPOM OOydaromuecss moj
PYKOBOJCTBOM IpENoAaBaTelisl BBIIONHAIOT ONPEAEICHHBIE COOTBETCTBEHHO c(hOPMYIMPOBAHHBIE 3a1a4H C
LEJBI0 YCBOCHUSI HAYYHO-TEOPETHUYECKHX IOJIOKEHHH Y4eOHOH IUCHMIUIMHBL (MOAYIS), MpHOOpeTeHHs
YMEHMM M HaBBIKOB HX IPAKTHYECKOTO IPHMEHEHHMs, OIBbITA TBOPYECKOM AEATEIBHOCTH, OBJIAICHUS
COBPEMEHHBIMH METOAAMH MPAKTHYECKOH padOoThl, B TOM YHCIIE C IPUMEHEHNEM TEXHUYECKUX CPEICTB.

3aHATHS] CEMUHAPCKOTO TUIIA MOTYT MPOBOJUTHCS B (popMe TPEHHPOBOK, PEIICHHUNA MPAKTUIECKUX
3aJ1a4, KOMIIBIOTEPHBIX IPAaKTUKYMOB, IPYIIIOBBIX IIPOEKTOB, MACTEP-KIACCOB, NEJIOBBIX U POJIEBBIX UIP U T.
I




3aHATHS CEMHHApPCKOTO THUMA MPOBOAATCA B ayIUTOPHUAX WIM B YYEOHBIX JIaOOPaTOPHIX,
OCHAIIEHHBIX HEOOXOIMMBIMH TEXHUYECKIMH CPEACTBAMHU 00yUCHUS, BBIYNCIUTEIEHON TEXHUKOM.

Koncynpranus — Bua yueOHOro 3aHATHSA, HA KOTOPOM OOy4aroIluiics MOMydaeT OT MpernoaaBaTess
OTBETHl Ha KOHKPETHBIE BOMIPOCH WM OOBSICHEHHS OTIENBHBIX TEOPETHUYECKUX MOJIOKEHUH M HX
[IPAKTUYECKOr0 HCIONb30BaHUA. KOHCynbTanuyu mpoBOASTCS PEryJIAPHO M HOCAT KaK MHIUBHIyabHBIMH,
Tak W TPynnoBod xapakrtep. OCHOBHas 3ajada IpPYIIOBOTO KOHCYJIbTHUPOBAHUS — MOAPOOHOE 1100
YIIIyOJIEHHOE PACCMOTPEHHE BOIPOCOB TEOPETHYECKOIO Kypca, OCBOEGHHE KOTOPBIX, KaK IIPAaBUIIO,
BBI3BIBACT 3aTpyAHEHHE y 4acTH oOyuarommxcs. [lo xenaHnio oOydyarommxcss BO3MOXKHO BBIHECEHHE Ha
00CyX/IeHHE JOIOJHUTEIIBHBIX BOIIPOCOB, BBI3BIBAIOIIUX Y HUX OCOOBIH MHTEpEC, KOTOPbIE HE MOJIyYHIN
JOCTaTOYHOTO OCBEIICHHS B JIEKIIUOHHOM Kypce.

W3yyeHnne OTAENBHBIX TEM JUCLUUIUIMHBI BHEAYIUTOPHO SBISETCS OOHMM W3  BHJOB
CaMOCTOSITEIBHON PabOTHI M PEKOMEHIYETCsI Ul CTYA€HTOB 3a04HOT0 00y4YeHHSI.

CTyneHThl OYHOTO OOYYEHHUS M3Y4aroT TeMBI M0 YKa3aHHIO MPEeroaaBaTes JIM00 1Mo cOOCTBEHHOM
WHHUIWATHBE B CIIydYasX AOMYIICHHBIX MMM HEOOOCHOBAHHBIX MPOIYCKOB 3aHATHH WM B LEnAx Ooiee
yrayOJneHHOM npopaOOTKH ONpPEAETIEHHBIX TEM, BbBI3BIBAIOLINX HAYYHO-HCCIIEAOBATEIbCKUNA HHTEpeC
00yJaromerocs.

KOHTpOJ’II) YCIIEBACMOCTU M KaueCTBa IMOATOTOBKU o6yqa}oumxcsl nmoapasacideTCda Ha TGKYHII/Iﬁ
KOHTPOJIb U POMEKYTOUHYIO aTTECTALUIO.

Texymuii KOHTPOJIb IpeAHA3HAUEH I IPOBEPKU X0J1a M Ka4ecTBa YCBOCHHUS yueOHOTO MaTepHaa,
CTUMYJIMPOBaHUS YUeOHOM pabOThl 00YYAIOIIMXCS U COBEPIIICHCTBOBAHUS METOMKYU MPOBEICHHS 3aHATHIM.
OH npoBOIUTCS B X0/ BCEX BUIOB YUCOHBIX 3aHATHH B OpME, IPEAYCMOTPEHHOW TEMATUYECKUM TIIAHOM
C HCTIOJI30BaHNEM KOHTPOJIBHBIX 3aJaHUI W MTUCHbMEHHON KOHTPOIBHOMN pabOTHI.

[IpomexxyTouHass  arTecTalMs YCIIEBAEMOCTHM M  KauecTBa  IIOATOTOBKH  OOydaroIIMXCS
npe€aHasHadyCHa IJid OIpPEACJICHUA CTCICHU NOCTHKCHUA yqe6me ueneﬁ M0 JUCHHUINIMHE U IMTPOBOJUTCA B
(dhopMe 3K3aMeHa.

OOydvaromyecsi TOTOBSTCS K MPOMEXYTOYHOM aTTecTaluu  camocTtosTenpHo. Ilomrororka
3aK/IIOYAa€TCd B U3YUCHHU IMPOrpaMMHOI0 Marcpuajlia JUCHUIUIMHBI C MCIOJb30BAHUCM JIMYHBIX 3aHI/ICGI>'I,
CACJIaHHBIX B pa60q1/1x TeTpandax, u pCKOMeHHOBaHHOﬁ B IMMPOLICCCC U3YUCHHNA JUCHUIUIMHBI TUTCPATYPHI.

6. OnleHOYHbIEe MaTepHAIbI
OneHouHble MaTepuaibl B BUAE (POHIA OLIEHOUHBIX CpelncTB mo aucuuiuinae «PedepupoBanue u
AHHOTHPOBAHUE HAYYHBIX TEKCTOB HA MHOCTPAHHOM S3BIKE» MPEACTABIICHBI B MPUIIOKEHUH A K
paboueii mporpaMMe JUCIUILTHHBL.

7. YueOHO-MeTOINYeCcKOe H MATepPHATbHO-TeXHUYEeCKOoe o0ecneyeHne TUCIUIIUHbI
7.1. DnexkTpoHHBbIe 00pa3oBaTeabHbIe pecypcebl (JOP)

YyeOHO-MeTOAMYECKOE 00ECIIEYEHE 10 JUCLUIUINHE

No | ABtop, Ha3Banue, Mecto | Ccbuika Ha DOP B ObC Akanemuu
/1 | MU3J1aHus, U31aTEILCTBO,
roJI M3JaHMs, KOJIMYECTBO
CTPaHMI]

1 1. Hosukosa T.C.,
CrrueBa E.M., Jlyny E.B. https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%

Metoanueckue D1%82.%D1%83%D0%BA. %D0%90%D0%BD%D0
PEKOMEHIAITNN " %B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA
3aJlaHus IS %D0%B8%D0%B9%20%D1%8F%D0%B7%D1%38B
CaMOCTOSATEIbHOM %D0%BA%20%D0%B2%20%D0%BF%D1%80%D0

paboThl MO JAUCLUILIUHE %BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%
«AHTTIUHACKUH  SI3BIK B DO0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0

npodeccuoHaNBHOM %BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1
nearenpHocTh» [Tekcr] / %8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD
®I'bOY BO CmoneHckas %D0%BE%D1%81%D1%82%D0%B8.pdf

I'CXA; [T.C.HoBuxoga,
E.M.CsrueBa, E.B.JIyny]
—Cwmomenck, 2018. —18c.



https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf

DneKTpOHHBIC YUeOHBIC U3IaHUSI B DJIEKTPOHHO-OMOIMoTeuHbIx cucremax (ObC)*:

Ne
o/
v

ABTOp, Ha3BaHUE, MECTO
W3JIaHUs, TOJ U3HAHHS,
KOJINYECTBO CTPAHUIL

Cchuika Ha yueOHoe uzganue B ObC

OcHoBHast TuTEpaTypa

SAxyruna O.JL., Jlyny E.B.
OO0yuenne pedepupoOBaHUIO H
AHHOTHPOBAHUIO Ha
WHOCTPAaHHOM S3BIKE
(aHrIMACKOM, HEMEIKOM)
y49e0HO-METOAMIECKOE
nocobue il CTYICHTOB
CEJIbCKOXO35IICTBEHHBIX BY30B
/ OJL Sxyruna, E.B. Jlymy. —
CmMoneHck OI'bOY BO
CMmonenckonn I'CXA, 2018. —
84c.

http://www.sgsha.ru/sgsha/biblioteka/36Metod inyaz.pdf

Hosukosa T.C., CrlueBa
E.M. MHocTpaHHbIi SA3BIK B
Hay4YHOU U
npodecCHOHATbHON
NesTeIbHOCTH B cdepe
ATIK: METOIUYECKUE
PEKOMEHIaluH c
3alaHUsIMU I CTYJIEHTOB-
OakanaBpoB  HalpaBlIECHUS
MOJATOTOBKU «DKOHOMMKA.
— Cwmornenck, ®I'bOY BO
Cmonenckas I'CXA, 2019.
-84 c.

https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%8

2.9%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%2

0%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80

%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1

%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%

D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%

D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D

19%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0

%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%2

0%D0%90%D0%9F%D0%9A. pdf

JlonosHUTENbHAS IUTEPATypa

Hosukosa T.C., CrlueBa
E.M. HNHocTpaHHBINA SA3BIK
JIeJIOBOTO  OOIIEHUS B
MUCbMax u
JOKYMEHTax:y4eOHoe
nocobue i CTYIEHTOB
CEJIbCKOX O35 CTBEHHBIX
BY30B. —CMOJIEHCK,
OI'bOY BO CwmoneHnckas
I'CXA, 2019.-127 c.

https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%
B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%
D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0
%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0
%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.
%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89
%20-
%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0
%B8%D0%B5.pdf

7.2 CoBpeMeHHbIE TPo(eccHOHATbHBbIE 0a3bl TaHHBIX
«[apanTt-anamutuk» http://www.garant.ru

«KoncynprantlLmroc»» http://www.consultant.ru/

7.3 UndopMmaniuoHHbIe CIPABOYHbIE€ CHCTEMbI
Wudopmanmonnsie cucteMsl MuHcenbxo3a Poccun http://opendata. mex.ru/opendata/
denepanbHas ciy:k0a rocyaapcTBeHHON craTuctuky. http://sml.gks.ru/

7.4 CocTaB 000py/10BaHMsl, TEXHUYECKHUX CPeICTB 00yUeHUsl, JUIEH3HOHHOI0 U CBOOOHO
pacnpocTpaHaeMoro NporpaMMHOro ooecrev4eHusi, B TOM 4YUCJIe 0T€4eCTBEHHOT 0

NMPOU3BOJACTBA



http://www.sgsha.ru/sgsha/biblioteka/36Metod_inyaz.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
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https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
http://www.garant.ru/
http://www.consultant.ru/
http://opendata.mcx.ru/opendata/
http://sml.gks.ru/

HaumeHoBaHue yueOHBIX
ayAMTOPHI VISl IPOBeJeHUSsI
Y4eOHBIX 3aHATUH U
noMeleHuH AJ1s
CAMOCTOAITEJIbHOMH padoThI

Ilepeyenn
o0opynoBaHus (B T.4. BUPTyaJbHbIe
AHAJIOTH) M TEXHUYECKHX CPEACTB
o0yueHust

JIMieH3HO0HHOEe  CBOOOTHO
pacnpocTpaHsieMoe IporpaMmMHoe
obecmevyeHue, B TOM YHUCJIe
0TeYeCTBEHHOT0 MPON3BO/ICTBA

VYuebnast ayauropus 408 s

MIPOBEECHUS 3aHATUH
CeMHHAPCKOTo THIIA,
rpynnoBbIX H
HHIUBHAYATbHBIX

KOHCYJIbTaLM, TeKylero

KOHTPOJIA W TPOMEXYTOYHOM
aTTeCTAIlNH B YICOHOM KOpIyce
Ne 1, pacrmosio;k€HHOM T10 aApecy:
214000, CmoneHckas o0iacTh, T.
CMoOIeHCK, YL Bonpmas
Coserckas, 1.10/2

Crienuamu3upoBaHHas MeOEIb-CTOJBI,
CTyIbsi, TapThL.. JI0cKa ayIuTopHas.
Crennpl oOygaromue.

VYuebnast ayauropus 410 s

NIPOBEACHUS 3aHATUN
CeMHMHAPCKOro THIIA,
rpynnoBbIX H
HHIMBHUAYAJIbHBIX

KOHCYJIbTALMH, TeKyllero

KOHTPOJIA W TPOMeXYTOYHOM
aTTecTalliu B y4eOHOM KOpITyce
Ne 1, pacnosio;k€HHOM 110 aApecy:
214000, CmoneHckas o0jacThb, T.

Crenuanu3upoBaHHas MeOelb-CTOIbI,
CTyJIbs, IApThL.. JlOCKa ay1uTOpHAas,
TpubyHa. CTeHabI 00y4aromye.

CMoOIeHCK, YL Bonbias

Coserckas, 1.10/2

VYuebnass aymutopus 203 - | CneunanusupoBannas meOenb-cTousl, | 1. Omepanponnas cucrema Windows
noMenieHne A | crynbst, maptel. Kommsiotep B c6ope ¢ | XP, Windows 7, Windows 10 s

CaMOCTOATeIbHOM padoThl B
yaeOHOM  Kkopmyce — Ne 1,
PACIIOJIOKEHHOM 10  ajpecy:
214000, CmoneHckas o0JacThb, T.
CMoOIeHCK, VL Bonpmas
Coserckas, 1.10/2

MHNOJKJIHUYCHHUEM K CCTH I/IHTepHeT u

obecrieueHrEM JocTyma B
NIEKTPOHHYIO nH(pOpMaIMOHHO-
00pazoBaTeNbHYIO cpeny

opraHuzanuu— 18 mr.

o00Opa3oBaTeNb-HBIX opraHu3aunuii
(Tloamucka Azure Dev Tools for
Teaching mo mnporpamme Microsoft

Imagine Premium B pamMkax
COrJIallleHUs Ne1204024138 oT
01.02.2021)

2. Og¢wucnoe IO m3 cocraBa makera
Microsoft Office 2003, 2007, 2010,
2013 Pro u Std KopnoparusHas
munensuss  OLP  (moroBop ¢ OOO
«Pureitn-cepBucy NeI'PC-000545 ot
26.11.2014)

3. AHTHBUpPYCHOE NTPOrpaMMHOE
obecrieuenne Kaspersky Endpoint
Security 1 year Educational Renewal
License (Cy6uIieH3HOHHBIH TOTOBOP
Ne[1O-56/20 ot 18.05.2020)




[Tpunoxenue A

MMUHHCTEPCTBO CeJIbLCKOro xo3sucTBa Poccuiickon @eaepaunu
DenepajbHOE rOCYyIAPCTBEHHOE 0K0IKeTHOE 00pa3oBaTe/IbHOE YUPeKACHUEe
BbICIIETr0 00pa30BaHUSA
«CMosIeHCKasl TOCYAapPCTBEHHAS CEJIbCKOXO0351iICTBEHHAS aKaJAeM U

DoH/] O1IeHOYHBIX CPEACTB /1JIsl I0OBeIeHUsI TEKYIIero KOHTPOJIS U MPOMEeKYTOYHOMH
arrecTalMu 00y4arommxcs no aucuniiute «PedgepupoBanue u aHHOTHPOBAHUE HAYYHBIX
TEKCTOB HA HHOCTPAHHOM SI3bIKe»

Hampasnenue moarorosku 38.03.01 DxoHomMuKa

Hampasnennocts (nmpoduiis) nporpamMmmel JkoHoMuka npeanpustusa AIIK
Kamudukanus 6axaaaBp

dopma oOydeHHUS 0UHAS], OUHO-3204HAsI, 320UHASs

Cmoutenck 2023



1. Onucanue noka3artejeid M KpUTepUeB OLlEeHUBAHUS C(POPMUPOBAHHOCTH KOMIIETEHI[HIT HA

Pa3JMYHBIX 3Tanax ux GopMUpPoOBaAHUA

Nuaukaropel
IOCTHIKEHUS
KOMIICTECHIIUH

YpoBeHb 0CBOEHHUS

[TnaHupyembie pe3ysbTaThl
o0y4JeHus

HuamenoBanu
€ OLICHOYHOI'0
CpeACTBA

U/-3yk-4
OcyecTBisieT
JICTIOBYIO
KOMMYHHKAITUIO
B opmare
KOPPECIOH ICHIT
WU Ha
WHOCTPAaHHOM
SI3BIKE C YUETOM
ocoOeHHOCTEeH
CTHIJIUCTHUKH

o UIHATEHBIX
UCceM

[ToporoBbiii
(YAOBIETBOPUTENBHO

)

3Haer:

- 0OCOOEGHHOCTH JI€JIOBOM
KOMMYHHUKAIMIO B popMare
KOPPECIOH/ICHIIUU Ha HHOCTPAHHOM
SI3BIKE;

- HOPMBI | MIPaBUJIa TOCTPOCHHUS
JIEJIOBBIX MHChbMEHHBIX TEKCTOB Ha
WHOCTPAHHOM SI3BIKE

YMmeer:

- OCYIIECTBIIATH JCIIOBYIO
KOMMYHHKAIUIO B TUCbMEHHON
(¢opMe Ha UHOCTPAHHOM SI3BIKE;

- HCTIOJIb30BaTh HHOCTPAHHBIHN SA3bIK
B IIpO(heCCHOHANIBHOM 1€ TENbHOCTH
JUTSL OCYIIECTBIICHUS JIEIOBOM
MIEPETHCKH U JICKTPOHHBIX
KOMMYHUKaLUH.

Baageer:

- HaBbIKaMU JeJTI0BOM KOMMYHHKAIIUU
B ITUCbMEHHOU (hopme Ha
WHOCTPAHHOM SI3BIKE;

- HaBBIKAMU COCTAaBJIEHUS U
nepeBo/ia 1eJI0BOM JOKYMEHTAINH Ha
WHOCTPAHHOM SI3BIKE.

KonTposbHoe
3a/1aHue,
KOHTpPOJIbHAS
paborta,
BBITIOJIHEHHE
3aJlaHui 110
TEeKCcTaM

IIponBuHYTHII
(xopor1o)

3HaeT TBepao:

- 0COOEHHOCTH JIETOBOM
KOMMYHHKAIHIO B (popmaTe
KOPPECHOH/IEHIIUU Ha NHOCTPAHHOM
A3BIKE;

- HOpPMBI U NTpaBUJIa MOCTPOCHHUS
JIEJIOBBIX MMCbMEHHBIX TEKCTOB Ha
MHOCTPAaHHOM SI3bIKE

Ymeer yBepeHHO:

- OCYLIECTBJIATD JEIIOBYIO
KOMMYHHKAIIHIO B TUCbMEHHOM
(dbopMe Ha UHOCTPAHHOM SI3BIKE;

- UCTOJIb30BAaTh MHOCTPAHHBIH S3BIK
B IIpo(hecCHOHANBHOM e TENbHOCTH
JUIsl OCYLIECTBIIEHUS JIEJIOBOU
MEPETHUCKH U JIEKTPOHHBIX
KOMMYHUKaIUH.

Baajneer yBepeHHo:

- HaBBIKAMU JI€JIOBOM KOMMYHUKAIUH
B MUCbMEHHOU (popMe Ha
MHOCTPAaHHOM SI3BIKE;

- HaBBIKAMHU COCTABJICHUS U
[IEPEBOAA 1€JI0BOM JOKYMEHTALUU Ha
MHOCTPAaHHOM SI3BIKE.

KonTpoasHoe
3a/1aHue,
KOHTpPOJIbHAS
pabora,
BBITIOJTHEHHUE
3aJIlaHuH 110
TEKCTaM

Bricokuit
(oTuuHO)

HNmeer chopmupoBasieecs
CHCTEeMAaTHYeCKHe 3HAHUSA:

KonTpoasHoe
3aJjaHue,




SI3BIKE;

- 0COOEHHOCTH JI€JI0BOM
KOMMYHHKAIIHIO B (popmaTe
KOPPECIIOH/ICHIINU HA HHOCTPAaHHOM

- HOPMBI U IIPaBUJIAa TOCTPOCHHUS
JIEJIOBBIX TMCbMEHHBIX TEKCTOB Ha
MHOCTPaHHOM SI3BIKE

HNmeer chopmupoBasieecs
CHCTEeMAaTHYeCKOe YMEHHe:

- OCYLIECTBJIATD JEJIOBYIO
KOMMYHMKAIUIO B TUCbMEHHON
(dbopmMe Ha HHOCTPAHHOM S3BIKE;

- ACIIOJIB30BAaTh NHOCTPAHHBIN S3bIK
B IpO(eCCHOHATILHOM 1A TEIbHOCTH
JUIsl OCYLIECTBIICHUS JEJI0BOU
MEPETUCKH U AJIEKTPOHHBIX
KOMMYHUKaIUH.

Moka3an chopmupoBaBuIeecs
CHCTEeMAaTHYeCKOe BJIajJiecHHe:

- HaBbIKaMU JIJI0BOM KOMMYHHUKAIIUU
B IMCbMEHHOH (opme Ha
MHOCTPAHHOM $I3bIKE;

- HaBBIKaMU COCTaBJICHUS U
IIEPEBO/A JIEJI0BOM TOKYMEHTALUX Ha
WHOCTPaHHOM SI3bIKE.

KOHTPOJIbHAs
paborta,
BBIIIOJTHCHHE
3aJJaHuH 110
TEKCTaM

2. Onucanue MIKaJj ONeHNBaHUSA

2.1 llkana oyenusanusn Ha ymane meKyuLe20 KOHmMpous

®dopma OtcyTcTBHE IToporossrit [IponsunHyTHIN Bricokwii (oTimaHO)
TEKYIIEro YCBOGHUS (HUXKE (YIOBIETBOPUTEIHHO) (xoporto)
KOHTPOJIS IOPOrOBOT0)
Brinonaenue OOyuatomuiics He OO0yyarommuiics OOyuaromuiics BricTaBnsgercs
KOHTPOJIbHBIX mokasajx  3HaHWi | [TOKa3all 3HaHHE MoKa3aJl IpoYHble | 00yJaromeMycs, eciu
3aIaHui Matepuana OCHOBHBIX 3HaHus OCHOBHEIX | 80% u Goiee
NPe/TyCMOTPEHHOTO MOJIOKEHUH ydeOHOM HOJEO)KCHHP'I yueo- THCHMEHHBIX
paGoueit JUCLUIUINHBI, HOW AMCLMIUIMHBL, | 3aJaHUH MOJIyYHIIN
. 3HAKOMCTBO C yMeHHE YETKO
IPOrpaMMOi, B .
PEKOMEHIOBaHHOH CaMOCTOSITETTFHO chopMyIIpOBaHHEIC
SHAHHMAX CIIPaBOYHOMN pemartp KBaJIM(pULIUPOBAHHBIE
AOTYIHCHB JUTEpaTypoH. KOHKpETHBIE OTBETHI B IOJITHOM
CYyMIECTBCHHBIC OnHaKO MpH 3TOM MPaKTHYECKUE obbeme u
POOETbI HMEET MECTO OTCYT- 3a7a4u, oOyJaromuiics
OCHOBHBIX CTBUE YETKOTO H MIPELYCMOTPEHHBIE | MPOSBUI
MIOJIOKEHUI JIOTUYECKOTO OTBETa, | pabodueit MOBBIILICHHYIO
y4eOHOM JTIOKA3aTeNbHOM 0a3pl | MPOrpaMMoii, HAy4YHYIO U
JIMCIUTITHHEI. IIPH OILICHKE OpPHEHTHPOBATHCS | 00Pa30BATENBHO-
MOJTyYEHHBIX B KyJIbTYPHYIO
pe3yabTaTOB PEKOMEHIOBAaHHON | SPYAHIIHIO.
CIIPaBOYHOMN
JIUTEpaType, yMmeeT
IIPaBUIBHO
OLIEHUTH
MIOJTy4YEHHBIC
PEe3ybTaThl.
Bemmonnenne
MMCBbMEHHON 5 n MeHee 6-7 8-9 10

KOHTPOJIBHOM




pabotsr (10
3aJTaHMI)

CryneHTsl, I0Ka3aBIINE YPOBEHb YCBOCHUS HUXKE IIOPOrOBOI0, HE JOMYCKAIOTCS K
IIPOMEKYTOUHOM aTTecTalMy o AucuuiuinHe «PedeprupoBanie 1 aHHOTUPOBAHUE HAYyYHBIX
TEKCTOB Ha HHOCTPAHHOM SI3BIKE).

2.2 lllkana oyenueanus Ha Imane NPOMe}CYmoUHOl ammecmayuu (3a4em/IK3ameH)

®dopma OtcyTrcTBUE [Toporosbsiii [IponBunHyTHIN Bricokuit
IIPOMEXYTOUH | ycBOeHUs (HWKe | (yIOBIETBOPUTEID (xopor1o) (oTMuHO)
Ol aTTecTalnu TIOPOTOBOTO) HO)
Boemmonnenue | OOywaronuiics OO0yygarormmiics OOyuarommiics | BeicTaBisiercs
3aJlaHuH 10 HE MoKa3ajl | MoKa3ajl 3HaHHE noKasa oOyuaroiemycs,
TEKCTaMm 3HAHUU OCHOBHBIX npouHsbie 3HaHus | ecnu 80% u Gosee
Marepuana MOJIOKEHUHN OCHOBHBIX ITOCTaBJIEHHBIX
MPEAYCMOTPEHHO | Y4eOHOU IucIum- MOJIOKEHU I BOIIPOCOB
ro paboueil | TuHBI, yMCHHE yueOHO MOJIYYHJIH YETKO
IIpOrpamMMOM, B | MOJYYUTH C JUCIUILINHBL, copMyIupoBaHH
3HAHUSX MIOMOIIIBIO yMEHUue bIE
JOTNYILIEHBI IIpEnoIaBaTelIs CaMOCTOSITENIbHO | KBATU(QUIMPOBAHH
CYyILLIECTBEHHBIE MIpaBHIIbHOE pelarhb bI€ OTBETHI B
po0ebl pelieHue KOHKPETHbIE IIOJIHOM 00beME U
OCHOBHBIX KOHKPETHOU PaKTUYECKUE oOyuaromuiics
HOJIOKEHUI MIPaKTUYECKOU 3a/1a4H, IIPOSIBUII
y4eOHoH 3a/1a4u U3 4ucia NPELYCMOTPEHH | MOBBIIICHHYIO
AUCIHHUIIINHBI, IPEAYCMOTPEHHBIX | bIE pabodei HAy4YHYIO U
MMEJI0 MECTO He- | paboueii IPOrpamMMOoi, o0pa3oBaTenbHO-
YMCHHC C | mporpaMMoH, OPHUCHTHUPOBATHEC | KYIbTYPHYIO
nomol1ip1o 3HaKOMCTBO C B SpyArLHIO.
nperoaaBaTeys PEKOMEHJIOBAaHHON | PEKOMEHI0BaHH
MOJy9UTh CIIPaBOYHOU O CIIPaBOYHOMN
NPaBUIBHOC JUTEPATYPOU. JIuTeparype,
peuicHue OnHako mpu 3ToM YMEET
KOHKPETHOH HWMEET MECTO MPaBUIBHO
TNPaKTHYECKOH OTCYTCTBHE OLICHUTH
3ajjaqd M3 4YMCJa | yeTKOro u IOJYYEHHBIE
HPpEAYCMOTPEH= | JJOrHYECKOro pE3yNbTATHI.
HBIX paboueii | grgera,
nporpamMMon JOKa3aTeIbHOMI
y4ebHOH 0a3bl IpU OIIEHKE
AUCIHILIHHBI IIOJIyYEHHBIX
pe3yabTaTOB

3. TunoBble KOHTPOJIbHbIEC 33JaHUSl WJIH HHble MaTepHaJibl, HEOOXOAMMBbIE JISl OUEHKH
3HAHM, YMEHHUii, HABBIKOB M (MJIH) ONbITA JAEATEIbHOCTH, XAPAKTEPU3YIOLIMX 3TANbI
¢GopMupoBaHus KOMIIeTEeHIMI B IIpolecce OCBOCHUA 00pa30BaTeIbHOI MPOrpaMMbl

IMPUMEPHBIA KOMILIEKT KOHTPOJIBHBIX 3AJTAHUM

no qucuuninde «PedepupoBanue 1 aHHOTHPOBaHNE HAYYHBIX TEKCTOB HA HHOCTPAHHOM

A3BIKE»

IJIA TEKYIIEero KOHTPOJI.

KonTponbHble 3amanus mo gucruruinHe «PedepupoBaHue W aHHOTHPOBAHHE HAYYHBIX
TEKCTOB Ha MHOCTPAHHOM SI3BIKE» COAEP’KAT OCHOBHBIE BOIIPOCHI 110 BCEM TE€MaM, BKIIFOYEHHBIM B
pabouyio mporpaMMy IUCIHUIUIUHBI, C IebI0 (POPMUPOBAHUS HABBIKOB OCYLIECTBICHUS JIEIOBOU
KOMMYHHKAIUU B (hopMare KOPPECHOHECHIIMN Ha MHOCTPAHHOM SI3bIKE C YYETOM OCOOCHHOCTEH
CTHJIUCTUKUA OPUIHATIEHBIX TTHCEM.




Kaxmomy CTyaeHTY TIpW BBIOJHEHUW KOHTPOJBHBIX 3aJaHUA TI0  JUCIUTIIMHE
MPEIOCTABIIACTCS PSIl MUChMEHHBIX 3amanuii. CTyAEHTY HEOOXOAMMO BBHIMIOJHUTH KOHTPOJIHHBIC
3agaHusd. /s BbIMOJHEHUS 3alaHUM OTBOJUTCS 45 MUHYT.

Anenuiickuil s3v1K
Paznen 1. Tema 1

1. [IpounTaiite MHGOPMAIIUIO O PA3TUYHBIX THIIAX aHHOTAIIUN U TIEPEBEAUTE €€.

A) Indicative

This form of annotation defines the scope of the source, lists the significant topics
included, and tells what the source is about. This type is different from the informative entry in
that the informative entry gives actual information about its source. In the indicative entry
there is no attempt to give actual data such as hypotheses, proofs, etc. Generally, only topics or
chapter titles are included.

B) Informative

Simply put, this form of annotation is a summary of the source. To write it, begin by
writing the thesis; then develop it with the argument or hypothesis, list the proofs, and state the
conclusion.

C) Evaluative

In this form of annotation you need to assess the source's strengths and weaknesses. You
get to say why the source is interesting or helpful to you, or why it is not. In doing this you
should list what kind of and how much information is given; in short, evaluate the source's
usefulness.

D) Combined

They contain one or two sentences summarizing or describing content and one or two
sentences providing an evaluation.

2. OHpe,Z[eJ'II/ITe THUIT aHHOTaHHﬁ, IMPUBCACHHBIX HHIXKC. HepeBe,[[I/ITe AHHOTAallUMK Ha
PYCCKUU A3BIK.

1. Gurko, Leo. (1968). Ernest Hemingway and the pursuit of heroism. New York:
Crowell.

This book is part of a series called "Twentieth Century American Writers": a brief
introduction to the man and his work. After fifty pages of straight biography, Gurko discussed
Hemingway's writing, novel by novel. There's an index and a short bibliography, but no notes.
The biographical part is clear and easy to read, but it sounds too much like a summary.

2. Griffin, C. Williams, ed. (1982). Teaching writing in all disciplines. San Francisco:
Jossey-Bass.

Ten essays on writing-across-the-curriculum programs, teaching writing in disciplines
other than English, and teaching techniques for using writing as learning. Essays include Toby
Fulwiler, "Writing: An Act of Cognition"; Barbara King, "Using Writing in the Mathematics
Class: Theory and Pratice”; Dean Drenk, "Teaching Finance Through Writing"; Elaine P.
Maimon, "Writing Across the Curriculum: Past, Present, and Future.”

3. Morris, Joyce M. (1959). Reading in the primary school: An investigation into
standards of reading and their association with primary school characteristics. London:
Newnes, for National Foundation for  Educational Research.

Report of a large-scale investigation into English children’s reading standards, and their
relation to conditions such as size of classes, types of organization and methods of teaching.
Based on enquiries in sixty schools in Kent and covering 8,000 children learning to read
English as their mother tongue. Notable for thoroughness of research techniques.

4. Voeltz, L.M. (1980). Children's attitudes toward handicapped peers. American
Journal of Mental

Deficiency, 84, 455-464.

As services for severely handicapped children become increasingly available within
neighborhood public schools, children's attitudes toward handicapped peers in integrated
settings warrant attention. Factor analysis of attitude survey responses of 2,392 children
revealed four factors underlying attitudes toward handicapped peers: social-contact



willingness, deviance consequation, and two actual contact dimensions. Upper elementary-age
children, girls, and children in schools with most contact with severely handicapped peers
expressed the most accepting attitudes. Results of this study suggest the modifiability of
children's attitudes and the need to develop interventions to facilitate social acceptance of
individual differences in integrated school settings.

3aganus k Tekery Ne 1

1. Ompenenute OCHOBHYIO TEMY TEKCTA.
Omnpenenure cTuib Tekcra. IlepeuncinTe mpu3HaKy, MO KOTOPHIM BBl ONPEICIUINA CTHIIb,
MOJTBEPIUTE IPUMEPAMH U3 TEKCTA.
2. Omnpenenute cdepy ymnoTpeOIeHHs TEKCTa: JeJoBas, CHEIHajbHas, IOJIUTHUKO-
UJE0JI0rMYECKast, ICTETUUECKASI.
Onpenenure GYHKIUIO TEKCTA: COOOIIEHUE, BO3ICHCTBHE.
Omnpenenure Ha3HaYCHHE TEKCTA : HHPOPMUPOBAHUE, MPEANUCHIBAHNE, HHCTPYKTUPOBAHHE,
oOyueHue).
3. HaiiguTte Tpu Buaa JEKCHKHU B TeKCTe (110 2-3 mpuMepa):
A) obmeynorpeOuTenbHast
b) o6menay4ynbie TepMUHBI
B) y3kocnenuanbHble TEPMUHBI
B a63ame Ne 6 moguepkHUTE CI0BA, HECYIIHE PEUEBYIO N30BITOUHOCTb.
B a63arie Ne 3 BoIzenuTe B KaxI0M MPEUIOKCHHH TEMY U PEMY.
B npennoxxenuu Ne 2 a63ania Ne 2 ompenenure THUIbI CTPYKTYPHOU CBSI3U
OmnpeznenuTte U 3aNMIINTE KIOYEBbIE CI0Ba TeKkcTa (5-7 cloB):
8.Onpenenure Tun ad3ama Ne 7
9. B a63amax Ne 8- 10 ocymecTBuTe MaKCHMalbHO BO3MOXKHYIO KOMIIPECCHUIO TEKCTa C

N o ok

COXPAaHCHUCM CMBbICJIA.

Texcer Nel

The mood in financial markets has turned gloomy again. Equity markets are retreating,
commodity prices are falling and investors are stampeding for the safety of government bonds
(see chart). Volatility has soared: the VIX, a measure of how much investors are willing to pay
to insure against sharp market moves, has more than doubled since July.

Perhaps the most remarkable development is the strength of government bonds. At the
start of the year, a survey of fund managers by Towers Watson, an actuary, found that 81%
were bearish on government bonds. Many commentators were talking about the end of a 30-
year bull market. But the yield on 10-year Treasury bonds (which moves in the opposite
direction to prices) briefly dropped below 2% on October 15th, having stood at 3.02% on
January 1st.

This fall in yields has occurred even though the Federal Reserve has been steadily
reducing its bond purchases, just as it said it would. Private-sector buyers have been eager to
step into the breach. After all, yields on Treasuries are substantially higher than those in most
of Europe (German 10-year yields dropped to 0.72% on October 15th) and American inflation
is low (1.7% in August).

But probably the biggest reason why yields have fallen is that global growth has been
disappointing, with the partial exception of America (where GDP fell in the first quarter, but
has since recovered). The IMF recently revised down its global growth forecast for the year
from 3.7% in April to 3.3%. Recent data from the euro zone have been particularly weak;
industrial production fell 1.8% in August.

Worries about the euro area’s stability are resurfacing. Greece has been an exception to
the government bond rally, with 10-year yields climbing back over 7%. The Greek stock



market is down nearly 24% so far this year. Investors worry that Syriza, a left-wing opposition
party, may take power next year and demand a reduction of the government’s debt.

A sluggish economy has also affected commodities. While oil has captured the
headlines, food prices have dropped 15.5% over the last six months and industrial materials
have fallen 3.4%. These drops are good for Western consumers (and help explain why
inflation is so low), but are bad for commodity-producing countries.

Equity markets have wobbled three times this year in the face of disappointing economic
news, not to mention the political turmoil in the Middle East and Ukraine. But those tumbles
have so far been modest by the standards of past bear markets. Recent experience has taught
many investors that good news can equal bad news: the more uncertain the outlook, the more
supportive central banks are likely to be. The Fed may be reluctant to tighten monetary policy
until the recovery is better established (markets are not now expecting a rate rise until March
2016) and the European Central Bank may feel obliged to loosen policy further.

The other big hope for equity investors is that profits will remain strong, despite
economic weakness; after all, the cost of raw materials is falling, borrowing is cheap, and
wages are subdued. The third-quarter results season is under way in America. Once again,
analysts have gone through the charade of reducing profit forecasts (by more than four
percentage points) ahead of the season so that companies are able to “beat” forecasts by a
small margin. American companies are expected to report annual earnings growth of 4.5%,
according to FactSet, a data company. But investors will probably concern themselves less
with the details of firms’ performance in the third quarter, and more with what they say about
the outlook, particularly for those with big foreign operations.

Investors’ underlying fear seems to be that the developed world is slipping into a
deflationary spiral; hence the falls in commodity prices and a sharp drop in expectations of
inflation, as measured by the Treasury-bond market. The recent weakness in the euro and the
yen may be a sign that those regions are exporting deflation to the rest of the world, as their
exporters cut prices to seize market share.

Deflation can cause severe pain in the corporate sector; a further sign of trouble is that
the spread (or excess interest rate) paid by the riskiest bond issuers has widened by one-and-a-
half percentage points since June. This deterioration is seen by Julien Garran, an analyst at
UBS, as the “fourth horseman of the apocalypse”, signalling that deflation is on its way. If
investors lose faith in the Fed’s ability to rescue them from that fate, the recent market
weakness may be only the beginning.

Tema 2

1. [IpounTaiite npuBeACHHbBIE HIKE aHHOTALIMU U onpeaenuTe ux tun. O60CHyHTE CBOIO
TOYKY 3pPECHHUS.

Annotation 1 Barber, Benjamin R. Jihad vs. McWorld: How Globalism and Tribalism
are Reshaping the
World. New York: Ballentine Books, 1996.

In this book, Benjamin Barber discusses globalism, tribalism, democracy, and
capitalism. Part | discusses McWorld and its invasion throughout the entire world. Barber
writes that this global overtaking has been accomplished through music, various service
industries, and the media. Part Il focuses on Jihad, in opposition to McWorld, as people and
countries struggle for their own individual and cultural identities. Part 111 describes the clash of
McWorld and Jihad and the resulting disorder. Capitalism and democracy are debated as
working against each other. Two appendices are included at the end of the book, The first
appendix describes energy use and population by country in 1990 and the second lists the
twenty-two countries’ top grossing films in 1991. The book also includes an extensive notes
section. The book was well-organized and the material covered presents globalization in a new
way.

Annotation 2 Speckmann, Bettina and Jack Snoeyink. "Easy Triangle Strips for TIN



Terrain Models.”
International Journal of Geographical Information Science 15 (2001): 379-386.

This technical communication discusses the triangulated irregular network (TIN) model
to represent feature terrain. A major problem with this model is the amount of data required in
transmission. To reduce the amount of data transmitted, many systems use triangle strips or
tristrips. A tristrip is created be starting with a triangle and then adding a new vertex and
dropping the oldest vertex from the original triangle. The goal of the tristrip concept is to find
the minimum number of vertices to accurately represent the terrain. Two methods to create this
tristrip representation are described. The first involves the use of a spanning tree following the
tree using depth first and creating a zigzag pattern to create new tristrips. The second method
uses the spanning tree method and an algorithm to construct the tristrips. The authors
determined several different ways to reduce the number of tristrips. The first is to allow swaps
by changing the vertex when creating new triangles. The second method is to combine two
tristrips. The third way combines strips using non-tree edges. The most significant reduction in
data was through the use of swaps. The paper contains a variety of figures and table to assist
the reader in understanding the concept of tristrips and ends with a short list of references. The
authors, Speckmann and Snoeyink, work in the departments of computer science at the
University of British Columbia and UNC Chapel Hill, respectively.

Annotation 3

Thompson, Stephanie. "Targeting Teens Means Building Buzz." Advertising Age 27
March 2000: 26- . Academic Search Premier. EBSCO. Weber State U, Stewart Lib.,
Ogden, UT. 29 Sept. 2005

This brief article talks about marketing to teens without their knowing that they are
directly being targeted. Different strategies used to market products are described including
those used for Cornnuts and Nabisco's Bubble Yum gum. The article describes this marketing
as "anti-advertising" and portrays how teens react to various tactics. Although short, this
article provides a current overview of how companies market to teens.

Annotation 4
McKinley Health Center. Caffeine. 2002. 23 Aug. 2005

Web site which discusses the ingredient caffeine. On the site many questions are
answered about caffeine including its effects and safety, reducing caffeine consumption, and
whether or not it helps with studying. The amount of caffeine in common foods is listed in a
table at the bottom of the page including various types of coffee and teas, chocolate, cocoa,
and soft drinks. Medications that contain caffeine are also listed. The page is well-organized,
contains useful information, and includes appropriate documentation.

2. Onpenenurte, K KAKUM HCTOYHHUKAM OBLITH COCTABJICHBI JAHHBIC aHHOTAIUH:
- CTaThsl B HAYYHOM JKypHaJIe

- caiiT B IHTepHETE

- MOHOTpadus

- HAYYHO-TIONYJIApHAs CTaThs

3. OHpCIleJ'II/ITC HAa3HAYCHUC U LCIICBYIO aYAUTOPUIO Ka)XJ0ll aHHOTAIHH.

3agaHus K TekcTy Ne2
1. Make a skimming reading of the Text and tell what it is about.
2. Write out of the Text all the terms relating to economy.
3. Write 5-8 key words of the Text.
4. Define the theme and micro themes of the Text.
5. Divide the Text into micro-texts.
6. Single out a key-sentence out of each micro-text.



7. Write connective descriptors out of the Text and analyze the ties between micro-texts.
8. Answer the questions on the Text.
1)What is economics?
2)What does the term "economy" signify?
3)What definitions have been given for economy?
4)What is meant by the term "the economic system"?
5)What constitutes the economic system?
6)What does it concern?
7)What social arrangements form economic institutions?
8)What economic decisions are resolved by the economic system?

9. Compose a logical outline of the Text.
10. Write a summary of the Text.
11. Write an annotation of the text.

Texer No2

"Economics is a science that studies the economy of the economic system" (Prasad K. N.)

"It is the science of a certain form of organization of human activities” (Knight F. N.).

Many other definitions have been offered for economics. Most focus on either the problems
that economists usually deal with or the methods that economists use in dealing with these
problems. So, economics can be defined as “the social science concerned with the problem of
using or administrating scarce resources (the means of producing) so as to attain the greatest or
maximum fulfillment of society's unlimited wants (the goal of producing)"” (Prasad K. N.).

The word "economy" signifies "organization™ of people engaged in their main occupation
of making a living" (Bain J. S.).

It is that social organization by means of which men satisfy their wants for scares goods and
services. It is the sum of actions which make the satisfaction of wants possible™ (Cassels J. M.).

"It is a system in which goods and services are produced with the ultimate object of
satisfying human wants" (Stone R.).

The economic system is the whole system of economic institutions by means of which
society provides for the productions and distributions of economic goods. It is the arrangements
society uses to make and enforce decisions relating to production and consumption, distribution
and exchange (Prasad K. N.).

The institutes designed to produce and distribute the things we want in the manner we
finally decide upon constitute the economic system (Cicarelly J.). Resources (land, labour, capital,
and organizations), participants (households, firms, government), process elements (information,
incentives and decisions), and institutions (the market private property, the information system,
etc.) constitute the economic system. (Holesovsky V.).

The economic system is a system of mutual exchanges between producers and consumers
because producers and consumers are largely the same people. Alternatively, it is a cooperation of
producers to satisfy the wants of consumers. (Hicks J.R.)

The economy of economic system of a country concerns its economic life under its given
social system. National economy is the life of a nation. The activities of the members of which it is
composed, acting either in their individual or in their corporate capacity.

The function of the whole economic system is to adjust the flow of production to the flow
of consumption through time. The economic system exists to serve the needs and desires of the
people. Its purpose is to provide the goods and render the services they want. An economic system
is a socially established mechanism for resolving economic decisions as to what is to be produced
and in what quantity, how it is to be produced, and how it is to be distributed among the people
who participate in its production.

By economic institutions are meant the institutions of human society in regard to wealth.
Economic institutions are those social arrangements which facilitate the production and the
distributions, such as banks, finance houses, costing and personnel departments of firms, and
highly organized markets, such as the stock exchanges, etc., assist economic activities like
production, exchange and distribution. Labour appears in most free industrial societies as one of the



institutions through which the divergent interests of workers and management are resolved.

The economy is part of society. It is part of total social system. It is part of the social
framework.

Economic life is lived within the framework of social institutions ... law, traditions, etc...

The economy is only subsystem in a large network of social, political, biological and other
systems that affect man and his environment. The economic system presupposes and functions
under a given social, political and legal framework, it affects non-economic aspects of life and is
affected by them because the different aspects or sides of life are not cleanly separable.

Hemeyxuii a3v1x
Pasnea 1. Tema 1
STRUKTUR DER RINDERPRODUKTION IN DER BRD

Rinderproduktion in der Bundesrepublik Deutschland - das ist Koppelproduktion von Milch
und Fleisch. Das gilt fiir die Bundesrepublik als Ganzes und fiir den einzelnen Betrieb in jedem
einzelnen Bundesland. Von 5160400 Kiihen im Dezember vorigen Jahres entfielen 5023900 Stiick
auf Milchkiihe. Die stindige Steigerung der Milchleistung je Kuh zwingt viele Erzeuger zum
Abstocken ihrer Bestinde. Die Leistung je Milchkuh erreichte im abgelaufen Jahr durchschnittlich
4877 kg Milch. Fast durchweg in Betrieben ohne Milchkiithe wird inzwischen die Kélbermast
betrieben, und etwa zwei Drittel der Jungbullen werden heute in kuhlosen Betrieben gemaéstet. Ein
Drittel der Jungbullen aber kommt immer noch aus Milcherzeugerbetrieben. Die Schlachtfarsen
werden zu 90% von Milcherzeugern geliefert.

Rinderproduktion in der BRD - das ist Erzeugung in familien- bauerlichen Betrieben.
Insgesamt waren es bei der jiingsten Dezemberzdhlung noch 371200 Rindviehhalter - bei 648 800
landwirtschaftlichen Betrieben mit einer Ausstattung von wenigstens einem Hektar
landwirtschaftlich genutzter Flache (LF): Vollerwerbsbetrieben, Zuerwerbsbetrieben und
Nebenerwerbsbetrieben. Beschiftigt waren in diesen Betrieben einschlieflich der Haushalte rund
1,7 ML Menschen.

Rinderproduktion in der BRD - das ist weithin auch Erzeugung bei nur bescheidener Vieh-
und Flidchenausstattung je Betrieb. Im Durchschnitt entfielen auf die 371200 Rindviehhalter je 39
Stuck Rindvieh. Rinderproduktion in der BRD - das ist flichen-, zugleich aber auch Standort
abhingige Erzeugung. In den Griinlandgebieten im Nordwesten und im Siiden der BRD werden je
100 ha LF tiber 180 Stiick Rindvieh gehalten; in den Ackerbaugebieten mit guten Boden sind es
weniger als 50 Stiick Rindvieh je 100 ha LF. Rinder farben wéihrend der Sommermonate immer
noch die Landschaft der BRD - mit milden Braun- und Gelbtonen im Siiden, mit kréftigem Rot-
Wei} in der Mitte und iiberwiegend mit Schwarz-Wei3 im Norden. Schitzungsweise 3955 der
Rinder entfallen auf das Fleckvieh, 37% auf die Schwarzbunten.

Auf Rotbunte kommen etwa 14%.

Rinderproduktion in der BRD ist nicht nur die Erzeugung von Milch und Fleisch, das ist
auch die Produktion von Zucht- und Nutzrindern fiir die Ausfuhr. Die Rinderrasse "Schwarzbuntes
Milchrind" (SMR) konnte ihre gute Leistungsfiahigkeit unter den verschiedensten klimatischen
Bedingungen nachweisen. Die BRD steht an der Weltspitze bei der Ausfuhr von Zucht- und
Nutzfirsen. Vor allem gehen diese Tiere nach Spanien und Italien. Die bedeutendsten
Exportpartner waren in den letzten Jahren auch Griechenland und Tiirkei.

Aufgabe 1. Ergénzen Sie anhand des Textes die folgenden Satze:
- Die stdndige Steigerung der Milchleistung je Kuh...

- Ein Drittel der Jungbullen aber kommit...

- Rinderproduktion in der BRD ist nicht nur die Erzeugung von...
- Die BRD steht an der Weltspitze bei der Ausfuhr von...

- Die bedeutendsten Exportpartner waren. ..

Aufgabe 2. Beantworten Sie die folgenden Fragen:

Wie hoch ist die durchschnittliche Leistung je Milchkuh in der BRD?

Wozu zwingt die stindige Steigerung der Milchleistung je Kuh viele Erzeuger?
In welchen Betrieben werden die Jungbullen gemaéstet?

Wie ist die Vieh- und Flachenausstattung je Betrieb in der BRD?



Wovon hidngt die Rinderproduktion ab?
Welche Rinderrassen werden in der BRD gehalten?
Welche Rinderarten werden aus der BRD ausgefiihrt?

Aufgabe 3.

Sehen Sie den Text durch und geben Sie dessen Hauptgedanken wieder. Wie wurden Sie den
folgenden Teil betiteln:

Rinderproduktion in der BRD ist nicht nur die Erzeugung von Milch und Fleisch, das ist
auch die Produktion von Zucht- und Nutzrindern fiir die Ausfuhr. Die Rindrasse "Schwarzbuntes
Milchrind" (SMR) konnte ihre gute Leistungsfihigkeit unter den verschiedensten klimatischen
Bedingungen nachweisen. Die BRD steht an der Weltspitze bei der Ausfuhr von Zucht- und
Nutzfarsen. Vor allem gehen diese Tiere nach Spanien und Italien. Die bedeutendsten
Exportpartner waren in den letzten Jahren auch Griechenland und Tiirkei.

Aufgabe 4. ErschlieBen Sie die Bedeutung der folgender Worter und Wortverbindungen:

die stindige Steigerung der Milchleistung je Kuh, die Kilbermast, die Erzeugung von
Milch und Fleisch, Ausfuhr von Zucht- wund Nutzfirsen, Vollerwerbsbetrieben,
Zuerwerbsbetrieben und Nebenerwerbsbetrieben.

Aufgabe 5. Referieren Sie den gelesenen Text. Gebrauchen Sie dabei passende Klischees
und textbildende Strukturen, die auf Seiten 49-50 angefiihrt sind.

Tema 2

FREIE PREISBILDUNG UND WETTBEWERB IN DER MARKTWIRTSCHAFT

Fiir die Marktwirtschaft sind ein freies Spiel der Preise und deren dynamische Verinderung
charakteristisch. Freie Preise sind sehr wichtig fiir die Marktwirtschaft, weil liber sie die
Koordination der Millionen autonomer Einzelpldne in einer Volkswirtschaft erfolgt. Freie Preise
sorgen fiir den Ausgleich von Angebot und Nachfrage, sie lenken die volkswirtschaftlichen
Ressourcen an den Ort ihrer besten Verwendung, sie steuern das Angebot nach den Préferenzen der
Kaufer, und - das ist das wichtigste - sie erfiillen eine Informations- und Signalfunktion. Im
marktwirtschaftlichen Wirtschaftssystem ist der Anbieter gezwungen, sich seine Abnehmer selbst
zu suchen, und hier regulieren Angebot und Nachfrage den Preis.

Der Preismechanismus spiegelt die Wiinsche und Bediirfnisse, das Wissen und die
Informationen und schlieBlich auch die Zukunftserwartungen von Millionen von Biirgern wider.
Man konnte es vereinfachend folgendermaRen ausdriicken:

Wer sich an den Marktpreisen orientiert, der stimmt seine eigenen Konsum- oder
Produktionspline (ohne dass er es selbst merkt) mit allen anderen Marktteilnehmern ab. Uber den
Preismechanismus ist jeder Marktteilnehmer in stindigem Kontakt. Wird die Preisbildung
verféilscht, so reifit dieser Kontakt ab. Administrative Géngelei ist mit der Marktwirtschaft
unvereinbar.

Die Ursachen von Preisverfilschungen sind neben Staatsangriffen in den
Preisbildungsproze3 insbesondere fehlender Wettbewerb oder fehlende Geldwertstabilitat.
Wettbewerbs- und Geldordnung gehdren deshalb ebenfalls su den konstitutiven
Funktionsprinzipien der sozialen Marktwirtschaft.

Wettbewerb setzt die Anbieter einem starken Druck aus, unter Umstéinden bedroht er sogar
ihre Existenz. Im Mittelpunkt des Wettbewerbs steht heute der Kampf um den wissenschaftlich-
technischen Hochststand der Erzeugnisse. Dazu gehoren die volle Ausnutzung der
hochproduktiven Maschinen und Anlagen, die Anwendung der effektivsten Technologie und die
wissenschaftliche Durchdringung und rationelle Gestaltung des gesamten betrieblichen
Reproroduktionsprozesses. Es verbinden sich immer mehr prognostisches Denken und Welt-
standsvergleiche mit der Kostenanalyse am Arbeitsplatz, die Festlegung kostensenkender
MafBnahmen mit dem stdndigen Vergleich der eigenen Arbeit mit der der Besten.
Gesamtwirtschaftlich sorgt der Wettbewerb fiir wirtschaftlichen und technischen Portschritt, ein
reichhaltiges und preiswertes Angebot sowie den sparsamen Umgang mit Ressourcen.



Aufgabe 1. Bestimmen Sie, welche Séatze dem Inhalt des Textes nicht

entsprechen?

Die Preise sind eng mit der Lebenslage der Bevolkerung verbunden.

Der Wettbewerb sorgt fiir ein reichhaltiges und preiswertes Angebot.

Wenn der Staat meint, dass er in irgendeiner Sphére die Preise zu schnell steigen, kann er die
betreffende Unternehmergruppe warnen: «Sie kdnnen ein Wachstum der Inflation hervorrufen».

Aufgabe 2. Schreiben Sie 6- 8 Fragen zum Text, welche als Plan der Nacherzdhlung des
Textes dienen konnen.

Aufgabe 3. Betiteln Sie jeden Absatz des Textes. Versuchen Sie, den Inhalt des Textes in
Form einer Aufzidhlung darzustellen. Dabei konnen Sie z B. relevante und nicht relevante Hinweise
des Autors separat ausgliedern.

Aufgabe 4. Ergénzen Sie anhand des Textes die folgenden Sétze:

Freie Preise sind sehr wichtig...

Im marktwirtschaftlichen Wirtschaftssystem ist der Anbieter gezwungen...

Wird die Preisbildung verfalscht...

Wetthewerbs- und Geldordnung gehoéren deshalb...

Dazu gehdren die volle Ausnutzung der hochproduktiven Maschinen und Anlagen...
Die Ursachen von Preisverfalschungen sind...

Aufgabe 5. In wie viele Abschnitte ist der Text unterteilt? Unterstreichen Sie die Halbsitze,
mit denen diese Abschnitte eingeleitet werden. Wo steht das wichtigste? Kann man alle Texte so
gliedern?

IMPUMEPHBIE BAPUAHTBHI KOHTPOJIbHOM PABOTHI JIJISI TEKYIIETO
KOHTPOJIA no nucunnimue «PedgepupoBanue 1 aHHOTHPOBAaHUE HAYYHBIX TEKCTOB HA
HHOCTPAHHOM SI3BIKE».

[TucemeHHass KOHTpoJdbHas paboTa mo aucuuiuiiHe «PedeprupoBaHne M aHHOTHPOBAHUE
Hay4HBIX TEKCTOB Ha MHOCTPAHHOM SA3BIKE» COIEPKUT 3aJaHMs IO BCEM TeMaM, BKIIOYEHHBIM B
pabouyro MporpaMMy JIHUCHUIUIMHBI, C LENbI0 (POPMUPOBAHUS CHOCOOHOCTH K KOMMYHHUKAllUU B
YCTHOW M NHCbMEHHOW (opMax Ha PYCCKOM M MHOCTPAaHHOM S3bIKaX JUIsl pelleHHs 3ajaad
MEKIMYHOCTHOTO U MEKKYJIBTYPHOI'O B3aUMOJEHCTBHSI, TOJIEPAHTHOIO OTHOLIEHUS K KYJIbTYPHBIM
pa3InYUsAM.

KaxxgoMy CTyaeHTy T1pu  BBINOJIHEHMM KOHTPOJBHOM paboThl MO  JUCIUILIMHE
npenocraBisgercss psaa 3agaHuid. CTydeHTy HeoOXOJMMO BBIIOJHHMTH 33JaHUs B MHCbMEHHOMN
¢dopme. J171s1 BBIOHEHNS KOHTPOJIbHON paboThl oTBOAUTCA 90 MUHYT.

AHIIHACKUN A3BIK
KonTtpoabsHnas pa6ora no teme 1

1. ITocTaBbTe pa3bl B HY:KHOM NOPSIJIKe:
Dear Sirs,
We thank you for your letter and
As to the price
We are sending our
are pleased to give you all the particulars
the prices for these goods are going up
samples by separate mail.
concerning the purchase of Chipboard from us.
we cannot agree with you that it is high because
on the world market and
However, as we hope to establish
a 5 percent discount.
our goods are of superior quality.



13)
14)
15)
16)

Yours truly...
close business relations with you we could grant you
in our General Terms and Conditions.
All other terms are stated
2. 3anoJIHUTE MPOMYCKH COOTBETCTBYIOIIMMH IJIATr0JIaMH:
1. have not arrived 5. found 9. was torn
2. have contacted 6. received 10. were damaged
3. have not had 7. showed
4. have informed 8. unpacked
C. R. Mendez S. A.
Avda. del Ejercito 83 E-48015 Bilbao
The Sales Manager 15 October 20...
Seymore Furniture Ltd.
Tib Steet
Maidenhead
Berks. SL6 5DS
Dear Mr. Harrisson,
| am writing to complain about a shipment of office furniture we yesterday against our
invoice no. G 3190/1.
The crates on the outside, and looked as if they had been roughly handled. When we
them, we that some of the chair legs were bent and rusty, and the fabric on the seating
,or signs of wear.
Two further crates from the consignment yet, so we the opportunity of
inspecting them. | the shipping company that we cannot accept this consignment from you, and
they your insurers.

As we will be unable to retail this consignment in our stores, we are returning the shipment to you
carriage forward, and we shall expect a full refund.

Yours sincerely,

C. R. Mendez

Managing Director

3. IIucbMeHHO nepeBeAUTe HA PYCCKUI A3BIK:

Dear Sirs

Thank you for your letter giving us details of the products we enquired about.

The main item we are interested in is the Kitchen unit listed in the catalogue under the heading
CM214.

Please let us know what your terms of trade are. Could you also tell us if you are able to offer
discounts on the price for a large order? We would also be grateful for samples of all materials used in the
manufacture of your units.

I am looking forward to your reply.

Yours faithfully

Jack Simon

4. IlncbMeHHO NepeBeAnTe HA PYCCKHI A3BIK:
Dear Sirs

Your complaint of May 2, 2000

We have received your complaint of May 2, 2000 concerning the delivery of wrong goods under Contract
Ne 243. We have carefully examined your claim and consider it justified. We are very sorry that you have
been caused considerable inconvenience and we assure you that in future we will devote more care to the
execution of your orders.

As for the consignment you have been delivered against the above contract, we are ready to replace the
goods for our account in the shortest possible time to compensate for the losses you have suffered.

As we place great importance to continuity in our mutual relationship, we assure you that every effort will
be made in future to guarantee delivery in full accordance with your requirements.

We hope to hear from you soon.



5. IlepeBeaure cJIOBa U BbIPAKEHHUs HA AHTVIMICKUMA A3BIK
Boponenponunaemslii KOHBEPT, MpeBbILATh, Bec OpYyTTO, SINMK, LIMPUHA, MEperpy3ka B IyTH,
HeHaJIeKallas yrnakoBKa, CrienuanbHoe oOpaleHue, pa3mepsl (rabaputsl), He KAHTOBATh

6. CooTHecHTEe HAYAJIO M KOHEIl NPeAJI0KeHN .

1. The prices are firm and a) in clause 2.5 of the present contract.
2. The delivery under the present Contract b) in export packing.

3. The Sellers shall be responsible to the Buyers c) subject to no alteration.

4. Prices shall be specified d) for any damage to the goods.

5. The equipment is to be shipped e) is to be effected on May 31°.

7. IlepeBenuTe HA PyCCKHH S3BIK.

In the event of the Sellers’ delay in the supply against the dates stipulated in the Contract the
Sellers are to pay to the Buyers penalty at the rate of 0,5% of the value of goods not delivered in due
time for every week of the delay but not more than 10% of the value of the equipment not delivered in
due time.

Should the delay in delivery exceed four months the  Buyers shall have the right to cancel
Contract or a part thereof.

Should the shipment of equipment not be notified or be notified with delay, the Sellers are  to pay to
the Buyers penalty at the rate of 0,1% of the value of the equipment already shipped.

8. How can you demonstrate these characteristics:

Distinct, efficient, lazy, purposeful, off-hand.

Example: Sociable-1 am sociable because | love being with people.

9. Follow the instructions in this memo and write a letter, giving all the necessary requisites typical of a
business letter:

MEMO

To :Rosalinda

From: Sarah

Please type a reply to Claudio Bini of International Books.

Address: Via santovetti 117/9, 00045 Grottaferratta.

Rome, Italy.

Use reference RW/SB

His letter dated 15 Feb

He asked about story-books in English and Italian for intermediate students. Tell him they are out of stock at the
moment, but we will be publishing a new list of them this summer .Send him details of the new list, and a current
catalogue of present stock.

Thanks.

10. Complete the following statements:

1.As business is becoming ever more international...

2.In France it is good manners to...

KonTtpoabHas padora no reme 2

1. IIncLMeHHO MnmepeBe/IuTe HA pyCCKI/Iﬁ A3BbIK:

Dear Sirs

Thank you for your letter giving us details of the products we enquired about.

The main item we are interested in is the kitchen unit listed in the catalogue under the heading
CM214.

Please let us know what your terms of trade are. Could you also tell us if you are able to offer
discounts on the price for a large order? We would also be grateful for samples of all materials used in the
manufacture of your units.

I am looking forward to your reply.

Yours faithfully

Jack Simon

2. ITocTtaBbTE pa3bl B HY:KHOM MOPSIAKE, YTOOBI MOJYYUTH CBSI3HOE MUCHMO:

Dear Sirs,



1) We thank you for your letter and

2) As to the price

3) We are sending our

4) are pleased to give you all the particulars

5) that the prices for these goods are going up

6) samples by separate mail.

7) concerning the purchase of Chipboard from us.

8) we cannot agree with you that it is high.

9) on the world market and

10) However, as we hope to establish

11) a5 percent discount.

12) goods are of superior quality

13) Yours truly...

14) close business relations with you we could grant you
15) in our General Terms and Conditions.

16) All other terms are stated

3. 3anoJiHUTE NPOMYCKHU COOTBETCTBYIOIIIMMHU IJIAr0J1aMu:

1. have not arrived 5. found 9. was torn

2. have contacted 6. received 10. were damaged
3. have not had 7. showed

4. have informed 8. unpacked

C.R. Mendez S. A.

17) Avda. del Ejercito 83 E-48015 Bilbao

The Sales Manager 15 October 20...
Seymore Furniture Ltd.

Tib Steet

Maidenhead

Berks. SL6 5DS

Dear Mr. Harrisson,

I am writing to complain about a shipment of office furniture we yesterday against our
invoice no. G 3190/1.
The crates on the outside, and looked as if they had been roughly handled. When we
them, we that some of the chair legs were bent and rusty, and the fabric on the seating
,or signs of wear.
Two further crates from the consignment yet, so we the opportunity of
inspecting them. | the shipping company that we cannot accept this consignment from you, and
they your insurers.

As we will be unable to retail this consignment in our stores, we are returning the shipment to you
carriage forward, and we shall expect a full refund.

Yours sincerely,

C. R. Mendez

Managing Director

4. IlepeBeaure ciaeayrOIIMil AUATOT:

Mr. Carrington: Good morning, Mr. Belov.

Mr. Belov: Good morning Mr. Carrington. Will you take a seat, please?

Mr. Carrington: Thank you.

Mr. Belov: Would you like some coffee?

Mr. Carrington: Yes, please. Well, Mr. Belov, we’ve received your draft contract. It’s quite
acceptable, but I’d like to clarify some points.

Mr. Belov: What are they?

Mr. Carrington: First of all, | must say your CIF terms of delivery don’t suit us.

Mr. Belov: Do you want to have FOB terms?

Mr. Carrington: That would be much better.

Mr. Belov: I think we will be able to change the terms of delivery. But I’ll have to contact my
people and discuss this matter with them.

Mr. Carrington: That’s fine. And now let’s get down to the delivery dates. They aren’t quite suitable.

Mr. Belov: We are able to deliver the equipment within 10 months from the date of signing the
contract.



Mr. Carrington: Oh, but could you reduce the delivery period to 8 months? It’s very important.

Mr. Belov: I think we can arrange it and you won’t have to take part deliveries. By the way, would
you like to visit our manufacturing plant and see the equipment in operation?

Mr. Carrington: With pleasure.

Mr. Belov: Then one of our engineers will meet you at the hotel at 10 tomorrow.

Mr. Carrington: That will be fine. Thank you. See you tomorrow.

Mr. Belov: Good-bye, Mr. Carrington.

5. HepennmnTe AHUAJIOr, 3AIIOJTHUB NMPOIYCKHU JaHHBIMU HUKE BBIPAXKCHUSAMMU:

Mr. Brown: Good morning, Mr. Severov.

Mr. Severov: Good morning, Mr. Brown. Happy to meet you again. How are things with you?

Mr. Brown: I’'m fine, thank you. And how are you?

Mr. Severov: Pretty well, thanks. How long have you been here?

Mr. Brown: Since Sunday.

Mr. Severov: Where are you staying?

Mr. Brown: at the Metropol Hotel. We are very comfortable there.

Mr. Severov: That’s nice. How long are you going to stay here?

Mr. Brown: It will on our discussions. | think we can get down to business.
We’ve studied for the delivery of complete equipment very closely.

Mr. Severov: How do you find them?

Mr. Brown: The equipment suits us, we need it badly and we are prepared
Mr. Severov: Glad to hear that, Mr. Brown.

Mr. Brown: But I’d like to settle some points first. You see, your prices are too high, ’'m afraid. Can

you ?

Mr. Severov: I don’t think we can do that. Our equipment is and we have already
sold lots of equipment at these prices to our customers this year.

Mr. Brown: We are and know that the prices

Nevertheless, your prices are too high.

Mr. Severov: Well, Mr. Brown, we’ll see what we can do about it.

Mr. Brown: Thank you, Mr. Severov. We with you for more than 6 years and | hope
you will meet our request.

. in close touch with the world market

. reduce them

. depend

. your offer and your contract form

. in great demand

. We are staying

. have done business

. to place a big order

. have recently gone up

. ITocTtaBbTE PECIVIMKH U3 THAJIOTOB B IPABUJILHOM MOPHAAKE:

PN OO ~NO U, WN B

— Have you seen it in operation?

—Yes, we’ve sold it to many firms abroad.

— Yes, we have. Is this model for export?

— Yes, we’ve just seen your display. Your latest model of equipment is excellent.
— Have you been to our pavilion?

2.

— Have you signed the contract yet?

—Yes, we have finished the modifications and are going to deliver the equipment.
— Not yet. We are still discussing the prices.

— Yes, that problem was settled not long ago.

— Have you studied the manner of payment?

— I hear you are having talks with a delegation from Spain.

3.

— When will the equipment be tested?

—Yes, certainly.

— Any time.

— When can | visit your manufacturing plant?

— Can you make arrangements for that day?

— | think, next Monday.



7. Use the words below to complete this extract from a covering letter:
Depot, wrapped, transaction, delivery, consignment, settle, packed, alternative, crates, hand over
Would you please make sure that the of fabrics is carefully in tissue paper, and securely in
and sent to our main goods at the above address in Milan. If the items listed are not available
please do not send materials or colours. If there are any problems with __ could you let us know
immediately. We will your draft for 2500 Euros, at our bank as soon as they the shipping
documents. If this is successful we will place larger orders in future.
8. Put the phrases below in the correct order to form a letter:
Dear Sirs,
-As this is our first transaction,
-We find your price somewhat higher
-We are pleased to inform you
-If you could reduce it
-Please, send us a small sample so that we may see the quality
-That we are interested in the purchase of chipboard that you offer
-Than that of your competitors
-And if it meets our requirements
-We would be very much obliged to you
-Yours faithfully...
-We will send you our enquiry.
9. Suggest your method to correct the mistakes:
Problems:
1.delay in delivery
2.short-weight of goods
3.the defective equipment
10. Boi0epuTe npaBu/IbHBIN BAPUAHT.

1. We have received your letter ___ July 26, 1999.
a) of; b) from; c) dated; d) for.
2. We are ready to a contract with your company.
a) do; b)include; ¢) conclude; d) cancel.
3. We are very much obliged ___ you ___your letter.
a) for, to; b) to, for; ¢) -, for; d) -, to.
4. The Buyers have the right to demand for losses from the Sellers.
a) remuneration; b) arbitration; ¢) compensation; d) execution.
5. The Sellers refer ___ our enquiry.
a) to; b) on; c) of; d) for.

Hemenkui 13bIK
KonTtpoabsnas padora no teme 1

1. Ordnen Sie die folgenden Textteile.
FAXNACHRICHT

A:

Unser Zeichen: JH/FG Datum 04.09.2011
B:
An:

Hasan A.Emer, Ismar

Fax-Nr. 00905156789

C:

Mit freundlichen Griissen

D:

Sehr geehrter Herr Emer,

E:

Josef Hermann

F:

Von:

Hermann & S6hne, Mannheim

Fax Nr. 0921-633466

G:

Ich beziehe mich auf meine Bestellung Nr. 62204 vom 18.09.2011. Inzwischen habe ich festgelegt, dass die



Waren mit den Bestellnummern 1161 und 1175 versehntlich zweimal bestellt wurden. Sie sind bereits auf
Bestellung Nr. 61804 aufgefiihrt, die ich Ihnen letzte Woche sandte. Bitte entschuldigen Sie dieses
Versehen. Lieferung der iibrigen Positionen wie vereinbart.

2. Welche Versendungsform ist die richtige? Ordnen Sie zu.

Angenommen Sie arbeiten in einer Niederlassung Ihrer Firma in Deutschland und wollen
Briefe unter verschiedenen Gesichtspunkten verschicken.

a) Einschreiben b) Eilzustellung c) Wertbrief

— Fiir eine landeskundliche Ausstellung wollen Sie einige wertvolle historische Banknoten Ihres
Landes verschicken, die in Threm Biiro ausgehéngt sind.

— Ein Vertrag soll fristgerecht gekiindigt werden. Sie wollen eine Bestétigung, dass Sie den Brief
rechtzeitig abgeschickt haben.

— Zwei Disketten, die am néchsten Morgen fiir die Computerprédsentation auf einer Messe bendtigt
werden, sind von den Mitarbeitern vergessen worden.

3. Ordnen Sie die Geschiftsbriefe den gegebenen Briefarten.

Finanzbrief, Bestellung, Lieferverzug, Beschwerde, Angebot, Kaufvertrag, Rechnungen und Zahlungen

A.

Sehr geehrter Herr Rohrach,

aufgrund der Tatsache, dass Sie leider den von lhnen fest zugesagten Liefertermin nicht einhalten kdnnen,
konnen wir derzeit die grole Nachfrage nach Waschmaschinen nicht befriedigen. Das ist sehr bedauerlich,
denn wir hatten uns fest auf Sie verlassen.

B.

Sehr geehrte Damen und Herren,

einer unserer Geschiftsfreunde 16st sein Lager auf. Das versetzt uns in die Lage, Ihnen ein fiir Sie duBSerst
vorteilhaftes Angebot zu unterbreiten.

Wir bieten Ihnen — solange der Vorrat reicht — zu unseren ,,Verkaufs- und Lieferbedingungen® an:

Buchara mit Oktogonmusterung, Zarnim 150x250 cm zum preis von 335,-Euro exsk. Mwst; Dozar,
1700x2500 cm, zum Preis von 472,-Euro exsk. Mwst.

C.

Bank A, Moskau

Ihr Akkreditiv Nr 3573 {iber Eu 375976, — wir nehmen Bezug auf unser Fax vom 23/05/11 betreffend oben
genannten Akkreditivs.

Wie wir aus unseren Unterlagen ersehen kdnnen, haben Sie uns den Empfang der Dokumente noch nicht
bestdtigt und uns noch nicht zur Kontobelastung ermachtigt.

Wir bitten Sie daher die Angelegenheiten zu iiberpriifen und uns iiber das Ergebnis zu berichten.

4. Ordnen Sie die Begriffe: a) Vorauszahlung, b) Anzahlung, ¢) Zahlung gegen Ware — den folgenden
Aussagen zu:

1. Die Zahlung erfolgt nach Ubergabe der Ware.
2. Die gesamte Ware wird bereits vor der Lieferung bezahlt.
3. Vor Lieferung bzw. Fertigung der Ware wird bereits ein Teilbetrag an den Exporteur gezahit.

5. Was bedeuten die folgenden Abkiirzungen?

einschl., ult., Abs., ppa., Stck., V, Abt., m.E., d.h, Tr., exkl., ntto, zw., n.W., u.U.
6. Ubersetzen Sie ins Deutsche!
1. 3a Bame 310poBse!
2. Bol npaBsl.
3. Eme ectb Bpems.
4. D10, KaXKeTCsl, BCE.



5. [IpusitHOTO anmeTuTa!
6. Mujo ¢ Bamreii cTOpoOHBL
7. CKOIBKO € MeHs?
7. Ubersetzen Sie ins Russische!
- Darf ich herein?
- Bitte, komm rein. Setz dich. Ich bin fast fernig. Ich muss noch auspacken.
- Soll ich dir helfen?
- Nett von dir. Lege bitte die Unterlagen auf den Schreibtisch. Meine Sachen hange ich in den
Schrank. Das Waschzeug — ins Bad. Den Koffer — ins Regal.
- Du hast ein nettes Zimmer. Modern und gut eingerichtet. Mein Zimmer ist auch grmutlich. Ich
habe bloss keinen Fernseher und nur einen Sessel. Aber dafur habe ich ein Bett und eine Couch.
- Nicht so schlimm. Dann siehst du bei mir fern. So, das ware alles. Los! Gehen wir!
8. Ubesetzen Sie ins Deutsche!
- [Ipugert, apy3ns! Bel HeMHOTO OTIOXHYIH?
- Cnacu6o, rocriogua Maiiep, HEMHOTO.
- Pa3Be MBI HEe OBUTH HA «THDY?
- Jla, BepHoO.
- Bam upaButcs Bamra roctuauna’?
- Cnnacu00, MBI TOBOJIBHEL.
- Bo1 yxe BrIOpainu, rocrioga?
- MBI Kak pa3 3TUM 3aHUMaeMCsl.
- Uto ecTb cerogusa? S xouy ecTb MO-HEMELKU.
- Torga st mocoBeTyro TeOe Cym U3 OBIYBUX XBOCTOB.
— A s OBI XOTEJI aHTPEKOT C MIEPIIEM, PUCOM U OBOIIIAMHU.
— He xotute 11 3aKycky?
- Koneuno. I[IpuHecuTe MHe, moxanyicTa, cajaT U3 IOMUAODP. A Ha AecepT MopoxeHoe. S ero
OYCHb JIFOOITIO.
- MHe xoTenoch Obl OyJIbOH, & Ha BTOPOE — TPECKY.
- C kapTrodensHbIM mope?
- Jlyumre ¢ xaprodenem ¢pu. 5 ero oueHsp JTr0OITIO.
- A tutp?
- [Ipuarnoro annerura?
- Crmacu60, B3aUMHO.

9. Ubersetzen Sie ins Deutsche!

. MBI noaTeepkaaem nonyuenue Bamero nucsma ot 23.03.2006.

. M&I cebinaemMces Ha Baite mucbmo ot ... [Iponuioro mecsiua.

. 3apanee OjarogapuM 3a BBHIITOJIHEHHUE HAIIEH MPOCHOBL.

. MBI HafeeMcsl Ha TIOJI0KUTENbHBIN OTBET.

. B nonosnHenue k HameMy nNuceMy ofT ..... .

. IToxainylicta, npunuinte HaM Bair HOBBINM NPEHCKYPAHT LIEH.

. MBI 3aka3piBaeM Ha ocHoBe Bamero npeiickypanTa Ne ...

. [locne meperoBopoB ¢ BallMM MIPEACTABUTENIEM MBI 3aKa3bIBAEM .....

. Me1 mpuenem 3a ToBapom 12.04.2006 Ha Harem rpy30BOM aBTOMOOMIIE.
10. IIpocum mOATBEPIUTH 3aKa3.

11. Ecnu kauecTBO He MOAOUAET, MBI OTIIPABHUM TOBap OOPATHO.

12. 51 pan, uyTo Moe npeuIokeHne Bam noHpaBHIIoCk.

13. MsI iocTapaeMcst BHITIOHUTH Barn 3aka3 kak MOKHO ObIcTpee.

14. K coxanenuto, y Hac Ha ciajie Ha JaHHBIH MOMEHT €CTh TOJIBKO OOJIbIINE KOPOOKH. .
15. MBI cornacHsl ¢ yCIOBUSMU.
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10. Ubersetzen Sie ins Russische!
. Abs.

. d.h.

.BZL

. bfn.

. S.0.

. ult.

. Z. Hd.

. W.N.

Sa.

Co~Nouakr,wiN



10.i.V.
11. evtl.
12. d.M.
13. VvV
14. u.V.
15. 0.0.
16. fr.
17. T/Ta.
18. p.
19.PLZ
20. w.v.
KonTpoabHas padora no teme 2
1. Beantworten Sie folgende Fragen.
1. Reisen Sie gern?
2. Fliegen Sie gern mit dem Flugzeug?
3. Vertragen Sie die Flugreise gut?
4. Konnen Sie die gro.ten Flughafen in Deutschland nennen?
5. Wie heisst die deutsche Fluggesellschaft?

2. Lesen Sie den Dialog und bilden Sie nhnliche Minidialoge.
Angestellte: Lufthafen Wnukowo. Guten Tag!
Frau Borisova: Frau Borisova. Guten Tag! Ich mochte bitte 2 Platze nach Bonn buchen. Wann geht
die Maschine?
A.: Die geht taglich au.er Mittwoch. Ich empfehle Ihnen den Flug LH Nr. 135 8.30 Uhr. Sie sind um
10.45 in Bonn.
F.B.: Ausgezeichnet. Bitte 2 Platze fur den 9. Dezember.
A.: Geht in Ordnung. 2 Tickets fur den 9. Dezember. Der Flug LH Nr. 135. Die Abflugszeit 8.30
Uhr, die Ankunftszeit 10.45 Uhr.
F.B.: Vielen Dank.
3. Was werden Sie zu Folgendem sagen?
1. Sie reisen gern mit dem Flugzeug, nicht wahr?

2. Wie holen Sie gewohnlich Tickets?

3. Welchen Platz ziehen Sie vor: am Fenster oder am Durchgang?

4. Machen Sie gern Flugreisen?

5. Vertragen Sie den Flug gut oder nicht besonders?

4. Stellen Sie Fragen, zu denen folgende Snatze als Antworten dienen.
1. Ich ziehe Flugreisen vor. Das ist zuverlassig und nimmt weniger Zeit in Anspruch.

2. Meine Sekretarin bestellt gewohnlich die Tickets.

3. Ich ziehe den Nonstopflug vor, denn ich fuhle mich wahrend des Startes und der Landung nicht
wohl.

4. Im internationalen Verkehr (au.er den USA, Kanada) betragt das Freigepack erster Klasse 40 kg,
Business- Klasse 30 kg und Ekonomy-Klasse 20 kg.

5. Bei allen internationalen Reisen durfen Sie zusatzlich kostenlos als Handgepack 1 Mantel, 1
Handtasche, 1 Regenschirm, 1 Kamera, 1 Fernglas, Reiselekture,
Kindernahrung und Babytragkorb mitnehmen.
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5. bbersetzen Sie ins Deutsche.
1. 51 xouy 3aka3ate Ounet 1o Mocksel (bepnuna, Jlonnona, Bapmassr).
2. Korna crnenyrommii pefic Ha...?
3. Korna camonet mpubsiBaeT B MrouxeHn?



4. 51 otnaro mpeanodTeHue THEBHOMY (YTpPEHHEMY, BeuepHEMY) OecriocajoOqYHOMY peiicy.
5. BHUMaTeNbHO CiTymraiTe cooOIeHUS.
6. Bamr peiic 0ObABAT.
6. Ihr Freund reist zum ersten Mal mit dem Flugzeug. Sagen Sie ihm, was man wahrend des Fluges (des
Startes, der Landung) machen darf und was nicht.
1. Wahrend des Fluges darfst du
2. Wahrend der Landung darfst du nicht
3. Wahrend des Startes darfst du nicht .
(sprechen, essen, rauchen, trinken, aufstehen, durch
das Fenster sehen, sich an Stewardesse wenden, auf die
Toilette gehen, fernsehen, schlafen, Zeitungen lesen, Karten
spielen)
7. Sagen Sie Folgendes auf Deutsch.
Buner Ha peiic, aABa MecTa Garaxa, Opath ¢ cO00H, UMETh OMIIET, OPOPMHUTH Oarax, MO3BOJIUTH, AT
COOCTBEHHBIX HYXJ, KOMaHAUPOBKA, MOJOXKAUTE MUHYTY.

8. bbersetzen Sie ins Deutsche.

A.: Jlobpoe ytpo. Y MeHs Ouiet Ha peiic 525.

B.: Bae ums, noxanyicra.

A.: Aunpeti [1aBnos.

B.: Bce B nopsake. Teneps Bam HY>XHO 0()OpMUTH Oarax.

A.: 4 ero yxe odopmmi.

B.: Torna Bce B mopsinke. BaumarensHo cirymaiite cooOmerns. CKopo 0OBSBST Balll pewc.

9. Sagen Sie das auf Deutsch.
. Bam 6mner, moxanyiicra.
. S1 xoren OBl MECTO Y OKHa.
. Ha xakoii BbIcOTE MBI JIeTUM?
. Bynyt nu nac kopMutb B camosnere?
. Kakast norona 8 Mrouxene?
. Ilokaxure MHe, MOXajnyicra, MOE MECTO.
. 51 mnoxo cebOs 9yBCTBYIO.
. Ilo3BoHUTE CTroapaccce, HO)KaJ'ny/'ICTa.
. Korga mel mpunietaem B Mionxen?
10. Stellen Sie Fragen, zu denen folgende Sxatze als Antworten dienen.
1.
Der Zug nach N. kommt um 9.30 Uhr an.
2.
Die Fahrkarte kostet € 37, —.
3.
Ich brauche eine Fahrkarte nur hin.
4.
Nein, ich habe kein Gepack mit.
5.
Wenden Sie sich an die Auskunftsstelle.
6.
Sie konnen einen Fahrschein vor der Abfahrt des Zuges oder im Wagen beim Zugbegleiter losen.

O 0 1N LN KW —

KOMILUIEKT IPUMEPHBIX 3ATAHUUA 1151 IPOMEXYTOUYHOM ATTECTAIIUU
(BAYET) no nucuuniune «PedepupoBanue 1 aHHOTHPOBAaHHME HAYYHBIX TEKCTOB HA
HHOCTPAHHOM AI3bIKE»

DK3aMeH Mo y4eOHOH JNUCIMIUIMHE CIYKUT (POPMOM MpOBEpPKU yCBOCHHUS maTeprana. K
9K3aMEHY JOMYCKAIOTCS CTYICHTHI, BBIMOJHUBLIME TPeOOBaHUS y4eOHOU MporpamMMbl. DK3aMeH
MIPOBOAMTCS B 00beMe y4eOHON MpOorpaMMBbl [0 MHIUBUYaIbHBIM 33JaHUSIM.

CopepxaHue 3aJaHUIl OXBaTBIBAET BECH POMIEHHBIN MaTepHall.

CryzaeHTsl ociie NOJyYEHHUs IEPEUHSI BOITPOCOB, BBIHOCHUMBIX HAa 9K3aMEH, IPUCTYNAIOT K
NEPBOMY 3TaIly MOATOTOBKU K 9K3aMeHy. [IoAroToBka Kk SK3aMeHy BKIIOYAET B ce0sl M3yUCHUE U
[TOBTOPEHHE MaTepHasla, U3y4EHHOI'O0 Ha 3aHATUAX M0 JAHHOM JUCUUIUIMHE U PEKOMEHJI0BAHHOMN



JuTepaType, a TaKKe YICHEHUWE HEMNOHATHBIX M TPYAHBIX NPAKTUYECKHX BONPOCOB Ha
KOHCYJIbTAIMSIX C MPEToAaBaTesieM, U pa300p THIIOBBIX OMIMOOK.
Pesynbrar cpaum sx3amMeHa oOBSBISETCS CTYACHTY Cpasy JKe Mociie OKOHYaHUS OTBETA.

Conep:xanue 3K3aMeHa
1. Yrenue OpUrHHAIBHOTO TEKCTa MpodeccuoHanbHoro coaepxanus, oobem 3000-3500 n/3.
Bpewms s noarorosku — 60 MmunyT. PazpenieHo noiap30BaThCs CIOBAPSIMH.

2. YCTHOE U3J0XKEHHE HUIU 6606,[[8 I10 TCKCTY, BBIIIOJIHCHHUC BaﬂaHHﬁ.

Anenutickuil 361K

O0pa3sen TekcTa NpodecCHOHATIBLHOTO COAEPKAHMS /IJIsl POYTEHHUS CO CJI0BapeM, Decebl U
BBINOJIHEHHS 3aJaHUI
110 JUCIIUITJIMHEC «Pe(bepI/IpOBaHI/IC nu aHHOTI/IpOBaHI/Ie HayT-IHBIX TCKCTOB Ha I/IHOCTpaHHOM SA3BIKC»

Market Economy

In a market economy no planning board tells the participants what to do. Markets are free,
some would say competitive. The economic role of government is limited to defining property
rights, enforcing contracts, protecting people from fraud. Although centralized planning is absent,
it does not follow that the participants are without direction. As we can see, the decentralized
decision-making of market participants provides direction and leads to economic order.

In the real world, even economies that are strongly oriented use a combination of market
and public sector.

What does the term "marketing” mean? Most people mistakenly think marketing is the same
as selling and promotion. No wonder. Someone is always trying to sell something. Therefore many
students are surprised to learn that the most important part of marketing is not selling. The latter is
only the top of the marketing iceberg.

Marketing is a human activity directed at satisfying needs and wants through exchange
processes. The aim is to know and understand the customer so well that the product or service fits
him and sells itself.

A market presupposes buyers and sellers. The latter have to search for buyers, identify their
needs, design appropriate products, store and transport them, negotiate prices and so on. The
buyers search for the goods they need at prices they are willing to pay.

To explain the definition of "marketing” we will look at some terms: "marketing
management”, "marketing managers”, "intelligence system”, "research system", "brokers",
"barter".

Marketing management is the analysis, planning, implementation and control of programs
designed to create, build and maintain beneficial exchanges with target buyers for the purpose of
achieving organizational objectives, such as: profit, sales growth, and market and so on.

Marketing managers are concerned not only with creating and expanding demand but also
with modifying and occasionally reducing it. Marketing managers seek to influence the level,
timing, and character of demand in a way that will help the organization achieve its objectives.
Thus, by marketing managers we mean personnel within the company who are involved in
marketing, implementation and control activities.

The group of managers includes: sales managers, advertising executives, sales promotion
specialists, marketing researchers, product managers and pricing specialists.

Marketing information system is continuing and interacting structure of people, equipment
and procedures to gather, sort, analyze, evaluate and distribute accurate information for use by
marketing decision makers to improve their marketing planning, execution and control.

Marketing intelligence system is a set of sources and procedures by which executives
obtain their everyday information about developments in commercial environment.

Marketing research system is the systematic design, collection, analysis, and reporting of
data and findings relevant to a specific marketing situation facing the company. Large companies
have their own marketing research departments. They consist of several dozen researchers. The
marketing research manager normally reports to the marketing vice-president and performs such
roles as study director, administrator and advocate.



Marketing researchers have steadily expanded their activities. The most common activities
are studies of market characteristics, measurement of market potentials, market share analysis,
studies of business trends, competitive-product studies, short-range forecasting, long-range
forecasting and pricing studies. Much attention in marketing research is paid to advertisement.

1. Look through the Text and, beginning with title, write all descriptors into your note-books,
analyze the frequency and length of their use in the Text.

2. Define the following descriptors:

a market economy, a market, marketing, marketing management, marketing manager,
marketing information system, marketing intelligence system, marketing research system, broker,
barter.

3. Divide the text into micro-texts,

4. Single a key-sentence out of each micro-text.

5. Write all connective descriptors out of the Text and analyze the ties
between micro-texts.

6. Compose a logical outline of the Text.

Hemeyxuil a3v61x
Oo0pa3sen IK3aMeHAIIMOHHOT0 TEKCTA JJIsl MPOYTEHUs CO CJI0BapeM
no quciuiuimae «PedepupoBanue M aHHOTUPOBAHUE HAYYHBIX TEKCTOB HA HHOCTPAHHOM SI3BIKE)

Marketing - ein strategischer erfolgsfaktor im unternehmen

Marketing ist eine amerikanische Wortschopfung fiir die Unternehmensfunktion "Absatz".
Die Produktion erfiillt ihren Sinn erst dann, wenn die Erzeugnisse abgesetzt und ihrem
Verwendungszweck zugefiihrt sind. Dazu miissen sich die Betriebe standig mit den notwendigen
Informationen iiber den gegenwirtigen und den kiinftigen Bedarf versehen und eine aktive
Marktforschung betreiben. Marketing umfasst die Planung, Koordination und Kontrolle aller auf
die aktuellen und potentiellen Markte ausgerichteten Unternehmensaktivitdten mit der Zielsetzung,
die Kundenbediirfnisse dauerhaft zu befriedigen und die Unternehmensziele zu erfiillen.

Marketing ist eine Managementkonzeption: sie verlangt die bewusste Absatz- und
Kundenorientierung aller Unternehmensbereiche mit dem Ziel, eine gute Umsatzbasis zu erreichen.
Der Vertrieb setzt dann die Marketingziele und -Maflnahmen bei den Abnehmern um.

Marketing hat vier Funktionen:

1. Systematische Marktsuche und ErschlieBung

2. PlanméBige Gestaltung des Marktes mit Hilfe Absatzpolitischer Instrumente

3. Marktbezogene Koordination aller Unternehmensaktivititen

4. Beriicksichtigung sozialer und umweltbezogener Belange beim Einsatz der
Marketinginstrumente

1.Informationsfunktion

Voraussetzung fiir kundengerechtes Verhalten ist die planméBige Informationsgewinnung
iber den Markt. So liegen die Schwerpunkte bei - den Prognosen des Markt- und
Absatzentwicklung - der Analyse des Kéufer-, Absatzmittler- und Wettbewerbsverhaltens.

Voraussetzung fiir eine differenzierte Marktbearbeitung ist die Marktsegmentierung, d.h. die
Bildung Kundengruppen im Gesamtmarkt.

2. Aktionsaspekt

Welche Ziele wollen wir in dem heutigen und kiinftigen Markt mit welchen grundlegenden
Malnahmen erreichen? Mit welchen Mitteln wollen wir unter gegebenen Bedingungen diese Ziele
erreichen? Hier geht es um den Einsatz der Marketing-Instrumente; Produktpolitik,
Distributionspolitik, Kontrahierungspolitik (Preise, Rabatte, Konditionen) und
Kommunikationspolitik.

3. Organisationsaspekt

Aufgrund der fundamentalen Bedeutung fiir den Erfolg des Unternehmens sollte Marketing
institutionalisiert sein: d.h. als "Nebenbeschiftigung" sollte Marketing nicht aufgefasst werden.

4. Sozialaspekt

Die langfristige Vereinbarkeit von Marketing-Aktivititen mit den Ziclen einer Gesellschaft
ist anzustreben, um Reibungsflichen und Konfliktpotentiale moglichst zu minimieren.




Die Frage ist nun, wie die einzelnen marktbezogenen Aktivitéten vorbereitet werden miissen,
welche externen und internen Informationen, in welcher Form fiir das Unternehmen vorliegen
miissen, welche Methoden und Instrumenten zur Informationsgewinnung sinnvollerweise benutzt
werden sollten, um endlich zu umsetzbaren und erfolgsversprechenden MaBnahmen- und
Aktionspldnen zu gelangen.

Aufgabe 1. Betiteln Sie jeden Absatz des Textes. Versuchen Sie, den Inhalt des Textes in
Form einer Aufzidhlung darzustellen. Dabei konnen Sie z B. relevante und nicht relevante Hinweise
des Autors separat ausgliedern.

Aufgabe 2. Erginzen Sie anhand des Textes die folgenden Sétze:

Die Produktion erfiillt ihren Sinn erst dann...

Marketing ist eine Managementkonzeption...

- Voraussetzung fiir kundengerechtes Verhalten ist die planméaBige...
Welche Ziele wollen wir in dem heutigen und kiinftigen Markt. ..

Dazu miissen sich die Betriebe standig mit den notwendigen Informationen...

Aufgabe 3. Schreiben Sie 8- 10 Fragen zum Text, welche als Plan der Nacherzéhlung des
Textes dienen kdnnen.

Aufgabe 4. In wie viele Abschnitte ist der Text unterteilt? Unterstreichen Sie die Halbsitze,
mit denen diese Abschnitte eingeleitet werden. Wo steht das wichtigste? Kann man alle Texte so
gliedern?

Aufgabe 5. Machen Sie eine kurze referative Ubersetzung dieses Textes. (Beachten Sie bitte,
dass Thre Ubersetzung nicht groBer als ca. 1/3 des Originaltextes sein darf.)
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